
SASH Realty's Dennis Brown Named SKCR
2013 Broker of the Year

/EINPresswire.com/ Dennis Brown, Designated Broker of SASH Realty, a

division of SASH Senior Home Sale Services, was recently named Seattle

King County REALTORS® 2013 Broker of the Year. SKCR’s highest award, Mr.

Brown was honored for extraordinary service spanning three decades:

Dennis Brown, Designated Broker of SASH Realty, was recently awarded the prestigious Seattle

King County REALTORS® Broker of the Year Award for 2013 at a sold-out industry event at

Columbia Winery in Woodinville, WA. 

Joining together for the event were members of Seattle King County REALTORS®, the Seattle

Metro and South King county chapters of the Women’s Council of REALTORS®, and the

Snohomish County-Camano Association of REALTORS®. The annual gala raised over $7,500 for

the Seattle First Citizen Scholarship Foundation, which awards scholarships based in part on

good citizenship and community involvement.

SASH Senior Home Sale Services, a Seattle-based elder care service that assists seniors and their

families through their home sale, launched SASH Realty in 2011 as a full-service brokerage.

Founded in 2005 by Rebecca Bomann, SASH is a blend of social work, senior care, and real estate

services, and its mission is to provide seniors with a custom-designed and simplified sale of their

home. SASH Realty was created in order to assist seniors who wish to sell their home in a typical

market listing. 

Prior to joining SASH Realty, Mr. Brown was a broker for Windermere Real Estate/Wall St. Inc. for

seventeen years, and Prudential Northwest Realty for seven years. In addition to SKCR 2013

Broker of the Year, Mr. Brown’s list of credentials include Washington REALTORS® 2013 Chair,

Business Practices Committee; Legislative Key Contact to four Washington State Legislators;

current Officer and Director, Washington State REALTORS®; 2012 SKCR Chair, Governing

Documents Special Committee; and 2010 SKCR Board President. Mr. Brown also served at the

national level on the NAR (National Association of REALTORS®) Risk Management and Equal

Opportunity/Cultural Diversity committees.

"To be voted Broker of the Year by your peers is quite an exceptional honor," said Mr. Brown,

"and being recognized by over 4,500 other Realtors means a lot to me, more than any other

honor I could ever receive."

http://www.sashrealty.com
http://www.sashservices.com


In addition to his 24 years as a real estate broker, Mr. Brown also worked for over a decade as a

property manager, and a mortgage broker. This depth and breadth of experience in the real

estate industry has resulted in the respect and accolades of his industry colleagues.

"It was an honor to celebrate with Dennis that evening as he received the Broker of the Year

award," said Ms. Bomann, CEO and Founder of SASH. "We already knew he was the best, but

seeing him get the recognition was an incredible moment for the entire SASH team. Dennis has

tirelessly worked for years in the real estate industry, in many volunteer positions, and he is a

great example to his peers of selflessness and service."  

SASH Realty’s team of brokers each have their designation as Seniors Real Estate Specialists®,

also known as SRES®, and have years of experience serving seniors. "We’re very passionate about

our clients," commented Mr. Brown. "They are our first priority, and our care for them goes

hand-in-hand with our professional real estate expertise."

Peter Gallagher, SRES® and Realtor at SASH Realty, recalls assisting several clients who were in

hospice care: "All of our senior clients deserve the best care – not casual service, but top notch.

That is what we specialize in."

SASH Realty is unique in the marketplace with its depth of knowledge and expertise in elder care.

"In the sale of a senior’s home," Ms. Bomann went on to say, "There are many complicated

financial, emotional, and physical obstacles which are very different than other home sale

processes. Our mission is to provide dignity and support to our clients for the successful sale of

the home, through whatever challenges they might be facing." 

SASH Realty is expanding in 2013, and is seeking additional brokers who want to work for a

senior-focused real estate brokerage.  With no shortage of senior clients in the coming years,

SASH Realty’s team is expecting a deluge of business from the 'senior tsunami.' "All of us are

here because of our personal commitment to serving seniors," said Mr. Brown. "We can’t think of

anything we’d rather be doing."

SASH Realty is a division of SASH Senior Home Sale Services. Serving clients since 2006, SASH has

earned an A+ Rating from the Better Business Bureau, as well as outstanding reviews from

senior clients and their family members.
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