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Software

Sales Reporting Tool

Whether you are a business owner or a
sales manager, you know how valuable
data is in today’s market.

BANGALORE, KARNATAKA, INDIA,
March 1, 2019 /EINPresswire.com/ --
Whether you are a business owner or a
sales manager, you know how valuable
data is in today’s market. Keeping track
of the right information will help make
informed and smart decisions, which
are beneficial to your company. 

However, there are a ton of metrics to
choose from, which tends to be
overwhelming. While all of them are
important, not every figure carries the
same weight. Rather than keeping
track of all the data, which tends to
overwhelming, you only need to follow a handful. Here are three metrics you should keep an eye
on, in your sales reporting software:

Lead Generation

You need to keep track of lead generation because it has a massive role in how much revenue
you generate for your business. Are your sales personnel doing an excellent job in attracting
prospects to invest in your products and services?

Which employees can hit their targets and is the figure too high or low for your team? By taking a
look at the lead generation data in the sales reporting system and tool, you can get answers to
these questions. Also, when you analyze this information, you can come with better ways to
improve the performance of this crucial metric in the daily sales report software.

The Rate of Customer Acquisition

While it is good to attract a large number of prospects, you also need to know how many of them
your sales personnel can convert into customers via sales reporting tool. After all, you will only
receive revenue if you get people to invest in what you have to offer

When you take a look at the rate of customer acquisition in sales analytics CRM software, you will
have an idea of how your team is performing. Upon closer inspection, you will also know the
effectiveness of the tactics they use. With this knowledge, you can fine-tune the procedures,
which will work in your favour.

Sales Per Location

http://www.einpresswire.com
https://www.kapturecrm.com/sales-hub/
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By keeping track of this metric in sales analytics CRM software, you have a proper idea of how
your products and services are performing in different places. With an increase or decrease in
demand, you can customize your offerings to improve effectiveness.

These are the three key metrics you should keep an eye on, in your sales reporting software.
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