
Minneapolis-based Technology Solutions
Consultants Denamico Ranks in Top 2% of
HubSpot Solutions Partners Worldwide

Denamico, HubSpot Partner - Technology Solutions

Consultants for Customer-centric Growth

RevOps consultancy, Denamico, helps

businesses implement and optimize

HubSpot with a savvy team of CRM and

MarTech experts to get results

exponentially faster.

MINNEAPOLIS, MINNESOTA, UNITED

STATES, January 27, 2021

/EINPresswire.com/ -- Dedicated to

helping companies digitally transform

their Sales, Marketing, and Customer

Service organizations' for over a

decade, Denamico recently achieved

HubSpot Diamond Solutions Partner

status. With over 5,500 solutions

partners, globally, and only 110

Diamond Solutions Partners, Denamico

achieved this milestone due to its

knowledge certifications, number of clients served, and depth of their clients' product usage. The

HubSpot CRM, Marketing Hub, Service Hub, and CMS Hub (Website) platform receive the highest

customer satisfaction ratings amongst mid-market companies, ahead of competitors such as

Salesforce, Pardot, Microsoft Dynamics 365, Marketo, WordPress, and Zoho (according to

software ranking site G2.com).

With its team of business, marketing, sales, design, and technology savvy experts, Denamico

helps its clients accelerate lead generation and revenue growth while improving overall

operational performance and profitability by implementing and optimizing HubSpot’s CRM

platform (and other Hubs). Working with an implementation partner like Denamico helps

companies prevent the myriad of costly errors and lost opportunities that can occur when self-

implementing the CRM, Marketing Hub, Customer Service Hub, and the HubSpot CMS Website

platform. 

Many companies today are realizing the benefits of having a Revenue Operations (RevOps)

http://www.einpresswire.com
https://www.g2.com/categories/crm?utf8=%E2%9C%93&amp;selected_view=grid&amp;segment=mid-market&amp;attributes%5B15%5D=all#grid
https://www.g2.com/categories/marketing-automation?utf8=%E2%9C%93&amp;selected_view=grid&amp;segment=mid-market&amp;attributes%5B7%5D=all&amp;attributes%5B1%5D=all#grid


HubSpot Diamond Solutions Partner badge

partner like Denamico. RevOps

encompasses building, optimizing, and

supporting the processes, data, and

technology for Sales, Marketing, and

Customer Service Operations.  The

velocity of change in technology is such

that innovative companies value

having a partner who understands

their business, understands

technology, and can help them

leverage technology to be more

competitive and provide a better

experience for both their customers

and their employees. Further proof of

the value of an aligned Revenue

Operations approach can be seen by

the rapidly increasing number of Chief

Revenue Officers (CROs) in medium

and mid-sized companies.

HubSpot’s Chief Customer Officer,

Yamini Rangan, shared:  “Denamico is an exemplary agency that goes above and beyond to help

its customers grow better. Over the years, they’ve leveraged the latest in marketing, sales, and

customer service technology strategies to help their clients get the most value from the HubSpot

platform. Reaching the diamond tier is a testament to that work. Congratulations to the entire

Denamico is an exemplary

agency that goes above and

beyond to help its clients

grow better. Reaching

diamond is a testament to

that work. Congratulations

to Denamico on this exciting

achievement.”

Yamini Rangan, CCO at

HubSpot

Denamico team on this exciting achievement.”

According to a McKinsey Global Survey of executives, their

companies' use of digital or digitally enabled products has

accelerated by seven years because of Covid, and the

pandemic has increased the use of advanced technologies

in operations and business decision making by 25 times. 

Brendon Dennewill, CEO and Co-founder of Denamico,

concurs with these changes based on his experience with

clients over the past year. “Many of our clients who have

been proactive about innovating with how they interact

with their customers fared pretty well in 2020, despite the

pandemic.” Dennewill noted, “as modern businesses, we need to recognize that if we don’t keep

up with technology, we can’t keep up with the needs of our customers and employees to remain

competitive.”

https://www.mckinsey.com/business-functions/strategy-and-corporate-finance/our-insights/how-covid-19-has-pushed-companies-over-the-technology-tipping-point-and-transformed-business-forever


About Denamico: 

Denamico is a B2B technology solutions provider and consultancy for customer-centric

organizations - and a HubSpot Diamond Solutions Partner - working with businesses to realize

the growth that comes with the integration of sales, marketing, and customer service processes

and technology. Since 2010, Denamico has helped companies grow and achieve superior

experiences for customers and employees by solving for the gaps in the processes and

technology between Sales, Marketing, and Customer Service teams. They believe "We grow

better, together."

Brendon Dennewill

Denamico
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This press release can be viewed online at: https://www.einpresswire.com/article/534421231
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