
Clare Advisors Releases Guide on Why
Businesses Should Plan Their Sale Years in
Advance

RENO, NEVADA, UNITED STATES, May

31, 2022 /EINPresswire.com/ -- Clare

Advisors has released a guide on why a

business owners should plan their

agency sale years in advance. Many

marketing agency owners decide to sell

their business but don’t realize how

long it may take. 

Each deal is different, as the typical

earnout takes between three to five

years in the advertising and marketing

industry. Depending on what type of

sale the owner decides to do, it can

take up to a year to move through a full sale process. 

Many business owners will need to stay on post-closing to ensure a smooth transition and act as

a consultant. An agency owner's exact time to stay on is typically an agreed-upon period to

ensure the operations, finances, and culture are correctly organized. 

If a business owner has an idea of when they would like to leave, they should estimate starting

their sale process five years before their leave date. It’s ideal to sell the firm when it has the most

revenue and profitability momentum, as it will bring more attractive buyers to the company. 

The agency owner will need to consider which type of sale they would like. Depending on their

decision, they can get an estimated timeline of how long the sale will take. They can choose

between three sale types such as: 

•	Traditional sale

•	Limited sale

•	Exclusive negotiation sale

If the business owner knows they’re going to sell, they can implement processes to make the
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transition smoother. They should consider the following: 

•	Establishing a team that knows their roles within the agency. 

•	Organizing the finances, so the agency is accurately valued. 

•	Integrating the operation styles, so the procedures are established.

Clare Advisors is a buy-side and sell-side advisory that specializes in M&A and financial services

for digital advertising agencies, marketing agencies, and business service providers. Business

owners or agencies considering a strategic merger or acquisition can connect with an M&A

advisor by visiting the Clare Advisors website.
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This press release can be viewed online at: https://www.einpresswire.com/article/574756562

EIN Presswire's priority is source transparency. We do not allow opaque clients, and our editors

try to be careful about weeding out false and misleading content. As a user, if you see something

we have missed, please do bring it to our attention. Your help is welcome. EIN Presswire,

Everyone's Internet News Presswire™, tries to define some of the boundaries that are reasonable

in today's world. Please see our Editorial Guidelines for more information.

© 1995-2022 Newsmatics Inc. All Right Reserved.

https://www.clareadvisors.com/
http://www.einpresswire.com/contact_author/3503242
https://twitter.com/clareadvisors?lang=en
https://www.linkedin.com/company/clare-advisors/about/
https://www.einpresswire.com/article/574756562
https://www.einpresswire.com/editorial-guidelines

