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Gregg Marcus, Insurance Broker in New York,
New York Featured in Ideamensch Magazine

Gregg Marcus, a well-known and well-
respected property and casualty
insurance broker was featured in
IdeaMensch Magazine.

NEW YORK CITY, NEW YORK, UNITED
STATES, December 17, 2022
/EINPresswire.com/ -- Gregg Marcus, a
well-known and well-respected
property and casualty insurance
broker, including work in commercial
property and casualty insurance was
featured in IdeaMensch Magazine.
IdeaMensch is an interview platform
for entrepreneurs, makers, and doers.
Its purpose is to inspire action through
the curation of daily interviews and
content. It has conducted over 6,000
interviews with entrepreneurs,
visionaries, and nonprofit leaders.
Gregg Marcus is a notable financial
expert who is known for his insights on
hard money loans and their impact on the US economy. In the interview, Mr. Marcus offered his
thoughts on a wide range of topics on entrepreneurism, the insurance industry, and finance.

Gregg Marcus is a commercial property and casualty
insurance broker based in New York

In his interview, Gregg Marcus discussed a wide range of topics, including where the idea for
starting MSM Enterprises of New York came from, what his typical day looks like and how he
makes it productive, as well as how he brings ideas to life. Regarding how he makes a typical day
productive, Mr. Marcus commented:

“My typical day begins with a review of new business opportunities and ongoing projects. | spend
time researching new insurance products or loan structures that may be suitable for our clients,

and | also focus on staying up-to-date with new laws and regulations that affect these industries.
Beyond that, | take time to connect with new prospects as well as current clients to determine


http://www.einpresswire.com

their needs and develop tailored solutions for them. | make my days productive by maintaining a
good balance between thoughtfully identifying new opportunities and efficiently addressing
existing ones.”

Next, Gregg Marcus talked about a current industry trend that interested him: “One trend that
excites me is the increasing prevalence of new technologies in the insurance and lending
industries. By leveraging new technologies, we can significantly speed up underwriting processes
and provide more accurate risk assessments to our clients. This means that our clients are able
to acquire the capital they need faster and with greater confidence, allowing them to focus their
efforts on achieving their business goals. I'm excited by these new possibilities and the new
opportunities they create for businesses.”

After that, Mr. Marcus gave some further insight into his personal habits that have led him to
success as he talked about his own productivity: “I believe one habit that has been key in my
productivity as an entrepreneur is my dedication to staying informed. | consistently read new
literature and research new developments in the insurance, lending, and technology sectors in
order to stay up-to-date with changes that may affect our clients or our operations. This helps
me anticipate new opportunities and new challenges so that | can better serve our customers
and lead my team towards success.”

Gregg Marcus went on to speak about what advice he would give to his younger self, offer
insight on subjects that are true that others might disagree on, what he does as an entrepreneur
that he recommends others do, and a specific strategy that has helped him to grow his business.

“One strategy that has been instrumental in growing my business is team building. By carefully
selecting individuals with a diverse set of skills and experiences, | have been able to create an
agile team that responds quickly to new challenges and opportunities. My team also ensures
quality control across all of our operations, from customer service to product development,
which gives customers greater confidence in our services. In this way, our team has been
essential in growing our business and taking it to new heights.”

After contemplating what failures he may have had as an entrepreneur and how he overcame
them, Gregg Marcus also talked about what his favorite quotation is, what book he would
suggest to any other business people, what types of software and web services he use, and a
business idea that he is willing to give away to readers.

“One business idea I'm willing to give away is the creation of an online platform where new and
experienced commercial lenders can connect with insurance brokers. This platform could offer a
streamlined way for potential new clients to find the right type of lender or broker, while also
providing existing clients with new resources and information. The platform would have access
to real-time market data and new developments in the commercial lending/insurance world,
which would help make it easier for users to stay informed and make more informed decisions



when dealing with their finances.”

To read the interview in full, please visit https://ideamensch.com/gregg-marcus/

About Gregg Marcus, New York-based Insurance Broker

Gregg Marcus is a well respected property and casualty insurance broker including work with
commercial property and casualty insurance. Mr. Marcus is located in New York, New York where
he helps clients to assess and purchase property insurance to provide coverage for their
commercial and business properties. Additionally, he works to meet the needs of his customers
for casualty insurance that will provide liability coverage to help protect them in the case that
they are found legally responsible for an accident that causes injuries to another person or
damage to another person’s belongings. Mr. Marcus also works in the commercial lending arena,
assisting clients and business owners with a wide range of financing options.

Gregg Marcus has more than thirty years of experience working in the commercial hard money
loan industry. The knowledge he has gained while working at MSM Enterprises of New York Inc.
since 1996 has provided him with a solid foundation on which to build business partnerships, to
develop and advance clients’ companies, and to mentor up-and-coming entrepreneurs. Through
his work with First Interactive LLC, Mr. Marcus has been involved in the mortgage consulting
business for over fifteen years. He has provided consultancy on all aspects of mortgages and
helped clients from a wide variety of backgrounds to acquire the financing needed for many
projects.

Gregg Marcus is also a well-known philanthropist. He has worked with Sunrise Day Camp in Long
Island, New York, a charity for children with cancer. Sunrise Day Camp has been operating since
2006, where volunteers help to bring back the joys of childhood to children with cancer and their
siblings. Mr. Marcus has also supported Americans for Class, or Meadow’'s Movement, a
nonprofit organization that works to improve children’s safety in schools. Between 2007 and
2008, he was one of the donors that led the acquisition of the property and house in Brookuville,
NY that would become The Chabad of Brookville. In 2002, Gregg Marcus received the
Humanitarian Award at the Twelfth Interfaith Concert of Remembrance.
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