
Renowned Authors Bob Burg and Jeff West
Launch 'Streetwise to Saleswise'—A
Transformative Guide for Sales Professionals

HOUSTON, TX, UNITED STATES,

October 21, 2024 /EINPresswire.com/ --

Exciting news for sales professionals

and aspiring achievers! "Streetwise to

Saleswise," the latest collaboration

from renowned authors Bob Burg and

Jeff West, is now available. This

transformative book offers a treasure

trove of practical tips, deep insights,

and effective tools designed to elevate

your sales skills and propel you toward

success.

Written in a captivating parable style,

"Streetwise to Sales Wise" immerses

readers in the vibrant world of New

Orleans, following the journey of

Thaddeus, a new open-minded

salesperson, and his insightful

manager, Andre. Each scene is woven

with valuable lessons that encompass

step-by-step tactics, leadership

principles, and the essence of serving

others. Readers will discover how to

strip away the unnecessary stress often associated with selling, replacing it with a genuine sense

of service, satisfaction, and achievement.

Jeff West, with over 30 years of successful sales and leadership experience—including 21 years

with Fortune 500 insurance giant Aflac—brings a wealth of knowledge to the book. A sought-

after speaker across various industries, his client list includes prominent names such as Edward

Jones and Link Staffing. 

Bob Burg, an advocate for the free enterprise system, has dedicated 35 years to helping

http://www.einpresswire.com


businesses of all sizes communicate

their value effectively, achieve higher

prices with less resistance, and grow

through his proven referral system. His

commitment to serving others is

evident on every page of this powerful

book.

"Streetwise to Sales Wise" is not just a

read; it's an experience that will leave

you more effective in your sales career

and perhaps even inspire a trip to the

Big Easy. If you’re fully committed to

succeeding in your sales journey, this book is a must-have.

Join the movement towards a more fulfilling and effective sales experience. Discover the gems of

wisdom within "Streetwise to Sales Wise" and transform your approach today!

About the Author:

Jeff West is a coauthor of several acclaimed business parables, including Streetwise to Saleswise

and The Unexpected Tour Guide. His works have won multiple awards, including from the Axiom

Business Book Awards.

An internationally recognized sales expert, Jeff has appeared on numerous podcasts and spoken

at major conferences. He has over 30 years of experience leading sales teams across various

industries and was a top performer in field sales management with a Fortune 200 insurance

company.

Bob Burg shares how a subtle shift in focus is not only a more uplifting and fulfilling way of

conducting business but the most financially profitable way, as well. For 30 years he’s helped

companies, sales leaders, and their teams to more effectively communicate their value, sell at

higher prices with less resistance, and grow their businesses based on Endless Referrals.

Bob has regularly addressed audiences ranging in size from 50 to 16,000 — sharing the platform

with notables including today’s top thought leaders, broadcast personalities, Olympic athletes

and political leaders including a former United States President.

Although for years he was best known for his book Endless Referrals, it’s his business parable,

The Go-Giver (coauthored with John David Mann) that captured the imagination of his readers.

The Go-Giver, a Wall Street Journal and BusinessWeek Bestseller, has sold over a million copies.

Since its release it has consistently stayed in the Top 25 on Porchlight’s (formerly 800-CEO-READ)

https://www.amazon.com/Go-Giver-Expanded-Little-Powerful-Business/dp/1591848288/?tag=burgcomm-20
https://www.amazon.com/Go-Giver-Expanded-Little-Powerful-Business/dp/1591848288/?tag=burgcomm-20


Business Book Bestsellers List. The book has been translated into 30 languages. It was rated #10

on Inc. Magazine’s list of the Most Motivational Books Ever Written, and was on HubSpot’s 20

Most Highly Rated Sales Books of All Time.

Bob is the author of a number of books on sales, referrals, influence, persuasion, and people

skills, with total book sales exceeding two million copies.

The American Management Association named Bob one of the 30 Most Influential Leaders and

he was named one of the Top 200 Most Influential Authors in the World by Richtopia.

Bob is an advocate, supporter and defender of the Free Enterprise system, believing that the

amount of money one makes is directly proportional to how many people they serve.

He is also an unapologetic animal fanatic and serves as part of a South Florida rescue, foster,

and adoption organization.
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About The Leader's Edge

Thursday at 11 AM PST on VoiceAmerica Business Channel

Do you have a plan for Personal Growth? This was a question that was posed to us a few years

ago which triggered a hunger for Personal Growth. Now, you may be asking the same question

to yourself. Well, regardless of your answer, The Leader's Edge show is just for you. This show is

uniquely designed by your hosts Steve and Ernie as a path to your personal and leadership

growth. We firmly believe in the quote by our mentor, Dr. John Maxwell, "Everything rises and

falls on leadership." The Leader's Edge and their guests' mission is to provide you with tangible

tools on how to lead well. That maybe be leading a corporation or leading yourself.

About Ernelita Dacumos and Steve Steele

Ernelita Dacumos (Ernie) is an Independent Certified Coach, Facilitator, Trainer, and Speaker with

the Maxwell Leadership Certified Team. With over 10 years in the Healthcare Industry, she is

passionate about motivating and empowering young leaders. Having transformed from a shy

introvert to a confident speaker, Ernie focuses on personal growth and self-love. Her mission is

to create a supportive environment for others to develop their potential, leveraging her own

experiences of overcoming challenges like stuttering and perfectionism. She aims to help people

understand that intentional personal growth is possible.

Steve Steele serves as an Executive Director of The John Maxwell Team, specializing in leadership

development, professional skills, and personal growth. With a diverse background of over 25

years in non-profit and corporate leadership, Steve is equipped to enhance productivity and



performance through tailored workshops and coaching. He holds degrees in Music Performing

Arts and Biblical Theology, along with an Executive MBA. As a seasoned facilitator, he inspires

and empowers leaders to foster transformation in their organizations and communities.

https://www.voiceamerica.com/show/4160/the-leaders-edge
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