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Revegy Introduces Al-Driven Features to
Transform Revenue Enablement

Revegy’s latest update introduces enhancements designed to empower sales teams with tools for
collaboration, strategic customer value, and revenue growth.

SAN ANTONIO, TX, UNITED STATES, November 18, 2024 /EINPresswire.com/ -- Revegy, a leading

These improvements offer
innovative solutions to long-
standing challenges in
account management,
allowing teams to
collaborate more effectively,
streamline operations, and
make data-driven
decisions.”

Bill Donges, Chief Technology

Officer at Revegy

revenue enablement platform, is excited to announce a
significant update designed to empower sales teams with
new tools for driving customer value, enhancing
collaboration, and boosting revenue growth.

These enhancements are not just about managing
accounts; they focus on enabling companies to build
lasting business partnerships and leverage Al to deliver
more informed and strategic insights.

“These improvements offer innovative solutions to long-
standing challenges in account management, allowing
teams to collaborate more effectively, streamline
operations, and make smarter data-driven decisions,”

explains Bill Donges, Chief Technology Officer at Revegy.

Joint Account Planning

Revegy's Joint Account Planning functionality allows businesses to streamline collaboration
across multiple accounts, particularly for complex regions or industries. This ensures that sales
teams can efficiently align on customer strategies, creating more cohesive and value-driven

approaches.

By linking data from various accounts, teams can gain a global perspective that enables them to
identify key opportunities, leading to faster decision-making and revenue growth.

Information Hub for Account Planning

To help companies better capture and leverage critical account knowledge, Revegy has
introduced a new Information Hub. By surfacing essential notes, documents, and contacts,


http://www.einpresswire.com
http://www.revegy.com/

teams can work smarter, not harder. This feature ensures that both seasoned and new team
members can quickly access the information they need to drive successful outcomes,
accelerating onboarding and improving account continuity.

Al-Powered Account Research

Recognizing the time and resources required for in-depth account research, Revegy has
introduced an Al tool that helps sales teams gather insights on account strategies, risks, and
market trends faster and more efficiently. By integrating responsible Al, Revegy enables
companies to stay ahead of their competition and make more informed, data-driven decisions
that align with their customers' goals and drive long-term revenue.

Enhanced Individual Portfolio Dashboard

The updated Portfolio Dashboard delivers significant benefits to sales professionals, offering a
clear and actionable overview of all accounts and opportunities. This increased visibility helps
sales teams prioritize their efforts where they can have the greatest impact, improving customer
outcomes and driving long-term revenue growth. By enabling teams to focus on what matters
most each day, Revegy empowers them to act quickly and effectively to meet their targets.

Account and Opportunity-Level Collaboration

Collaboration is at the heart of revenue enablement, and Revegy’s new functionalities foster
stronger teamwork. Sales professionals can now easily communicate within the platform,
streamlining discussions and ensuring that key account strategies are fully aligned. This not only
boosts efficiency but also enhances the customer experience, as teams can respond more swiftly
to evolving needs and opportunities, allowing companies to create and nurture long-lasting
business partnerships with customers.

Modernized User Interface

A streamlined user experience is key to efficient account management, and Revegy's refreshed
interface delivers just that. With improved navigation and optimized page layouts, users can
work more productively, minimizing the time spent navigating the platform and maximizing the
time spent focusing on revenue-driving activities.

ISO and SOC Il Compliance

As part of its commitment to security and compliance, Revegy has added ISO certification to its
existing SOC Il compliance, further strengthening its position as a trusted partner for

organizations worldwide.

These new features reflect Revegy's focus on driving customer value and forming lasting



partnerships by equipping sales teams with the tools and insights they need to succeed in
today’s competitive landscape.

With Revegy’'s continued commitment to responsible Al and innovative revenue enablement
solutions, businesses can build deeper relationships, make smarter decisions, and unlock new
revenue opportunities.

Ruben Castafio, CEO at Revegy is looking forward to how these enhancements will further help
their customers, “With these new capabilities, Revegy continues to deliver on its commitment to
revenue enablement by helping organizations focus on what truly matters: maximizing the value
they bring to their customers, creating strategic growth opportunities, and fostering deeper
relationships through responsible Al and advanced sales methodologies.”

For more information, visit www.revegy.com or follow Revegy on LinkedIn.
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This press release can be viewed online at: https://www.einpresswire.com/article/759925032
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