
SRP Lending Stresses the Importance of the 4
Ps of Marketing for Home Builders

4 Ps of marketing

Tips for navigating an evolving real estate

landscape

ATLANTA, GA, UNITED STATES, January

21, 2025 /EINPresswire.com/ -- In the

increasingly competitive and dynamic

environment of real estate

development and home building, SRP

Lending emphasizes the renewed

importance of some key marketing

tactics. Understanding and leveraging

these core aspects make builders

stand out and succeed. 

From fluctuating consumer preferences to economic uncertainties, homebuilders face a myriad

of challenges, further emphasizing the need for strategic marketing. SRP Lending believes that a

In a market as sensitive as

real estate, pricing can be

the make-or-break factor for

many deals. Builders must

stay informed about market

trends and price their

properties accordingly.”

Geoffrey Deckelbaum

firm grasp of the 4 Ps—product, price, place and

promotion—can equip builders with the tools they need to

adapt and thrive in this fast-paced environment.

In the context of real estate, 'product' refers not just to the

homes being built but also to their quality, design and the

lifestyle they promise. Homebuyers are shopping for more

than just a roof over their heads; they are looking for a

personal fit. Builders can capitalize on this by emphasizing

on-site amenities, unique features or anything else that

makes their product notable. 

“Builders need to focus on creating homes that not only meet the functional needs of buyers but

also appeal to their aesthetic preferences and lifestyle aspirations,” said Geoffrey Deckelbaum,

Principal at SRP Lending. 

Homebuilders must also consider “price” and how their current strategies balance, or don’t

balance, competitiveness with profitability.

http://www.einpresswire.com
http://www.srplending.com
http://www.srplending.com


“In a market as sensitive as real estate, pricing can be the make-or-break factor for many deals.

Builders must stay informed about market trends and price their properties accordingly to

attract the right buyers,” Deckelbaum explains.

Location is everything for some buyers, which is why “place” is an important element of real

estate marketing. Whether it’s a beachfront property or a single-family community in a top

school district, it’s important to know what prospective buyers want and advertise accordingly.

The physical location of a home matters greatly, but so do the distribution channels used to

market and sell it. 

“The choice of location continues to be a decisive factor in real estate. Builders must ensure their

developments are in places that cater to the demographics they are targeting,” says

Deckelbaum.

The last and arguably most important element of real estate marketing is promotion, which is

how builders demonstrate their work. Effective promotion strategies, such as advertising, PR,

digital marketing and sales promotions, are essential to creating visibility and attracting buyers. 

Deckelbaum notes, “Today’s digital age demands that builders utilize a variety of channels to

communicate with potential buyers. From traditional advertising to social media marketing,

understanding where your buyers spend their time and how they consume information is key.”

SRP Lending is proud to support home builders, not just with financing but also strategic advice

that encompasses these essential marketing principles. When builders focus on the 4 Ps, they

can better position themselves to meet the needs of today’s buyers and navigate the

complexities of the market.

For more information about SRP Lending's services, please visit www.srplending.com.

About SRP Lending:

SRP Lending is a leading private money lender providing quick, flexible and straightforward loan

options for builders and contractors. With a customer-centric approach, SRP Lending prioritizes

efficiency, flexibility and customer control over the lending process, offering an effective

alternative to traditional bank financing. For more information, contact SRP Lending at 404-858-

1085, visit www.SRPlending.com or https://www.linkedin.com/company/srp-lending/.
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