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SAN FRANCISCO, CA, UNITED STATES,

March 13, 2025 /EINPresswire.com/ --

MeetRecord, a leading revenue

intelligence platform, today announced

a paradigm shift with its next-

generation revenue forecasting model,

which is built on its core Adaptive

RevEngine. By unifying real-time buyer

insights, market trends, competitor

analysis, and CRM data, the platform

analyzes over 240 signals to generate a

singular “Deal Pulse” that drives highly

accurate revenue predictions and

enables proactive pipeline

management.

According to the RevOps Co-op 2025

report, 18% of revenue operations

leaders cite pipeline management and forecasting as significant hurdles, while 24% express

concerns over data quality. Moreover, 99% of industry professionals are actively investing in data

improvement initiatives, underscoring the urgent need for a dynamic, real-time forecasting

solution that can adapt to the complexities of modern buyer engagement.

Accurate forecasting isn’t

just about numbers—it’s

about capturing the signals

that traditional models

miss”

Sachin Sinha

"Traditional forecasting methods struggle to capture the

intricacies of buyer engagement," said Snehal Nimje, CEO

and Co-Founder of MeetRecord. "With 18% of revenue

operations leaders citing pipeline management and

forecasting as major challenges, it’s clear that static models

aren’t keeping up. Our Adaptive RevEngine consolidates

real-time buyer insights, market shifts, and competitor

signals into a single, comprehensive view—giving revenue teams the clarity they need to make

precise, actionable forecasts."

http://www.einpresswire.com
https://www.meetrecord.com/


This innovative model bridges the gap between conventional weighted and rollup forecasting

methods and the nuanced reality of buyer interactions. By continuously integrating critical

signals from buyer engagements, market shifts, and competitor activity, MeetRecord’s platform

not only enhances forecasting accuracy but also provides a proactive guide for managing the

pipeline.

"Accurate forecasting isn’t just about numbers—it’s about capturing the signals traditional

models miss," said Sachin Sinha, CRO at MeetRecord. "Gartner reports that only 45% of sales

leaders trust their forecasts, proving that outdated methods leave too much to guesswork.

MeetRecord’s Adaptive RevEngine bridges this gap by integrating real-time buyer signals,

ensuring precise, reliable revenue predictions that teams can act on with confidence."

MeetRecord’s next-generation revenue forecasting platform is now available to enterprise

customers worldwide. For more information on how Adaptive RevEngine is revolutionizing

revenue forecasting, visit www.meetrecord.com.
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