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From Clicks to Patients Book

From Clicks to Patients shows you how to

grow your dental practice predictably by

leveraging dental marketing best

practices.

HOUSTON, TX, UNITED STATES, April 8,

2025 /EINPresswire.com/ -- American

dentists share many of the same

complaints. A common one is "we

struggle to stand out"; another is that

dental practices feel like marketing is a

black box that requires large

investments that don't show any clear

impact.

This is why Smilesfairy, a dental marketing agency, felt the need to write "From Clicks to Patients:

Is your dental practice's

marketing strategy a bit long

in the tooth? Learn how to

acquire new patients,

increase revenue, and

unlock predictable growth.”

Lorenzo Bolognini

The Dental Marketing Playbook for Predictable Growth,"

says CMO Lorenzo Bolognini. 

Tailored specifically to independent dental practices in

America, this book delivers a clear, actionable roadmap

enabling dental practice owners and managers to

implement solid marketing strategies that attract and

retain patients in an increasingly competitive landscape.

"From Clicks to Patients" addresses common marketing

challenges dental practices face, presenting solutions to issues ranging from rising marketing

costs and digital complexity to content creation, patient engagement, and managing online

reputation. 

The book is structured in a way that moves readers from self-assessment and understanding

their market to implementing practical strategies designed to drive measurable growth.

The book begins by analyzing dentists' common pain points, such as escalating advertising costs,
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the pitfalls of digital marketing, and

local competition. 

A whole chapter is dedicated to self-

assessment by introducing the Dental

Marketing Maturity Model, a practical

tool allowing dental practice owners

and managers to gauge their

marketing capabilities and create a

clear, customized roadmap toward

improvement. By clearly defining

stages of maturity—from Beginner to

Exceptional—dental practices can

identify specific areas needing

immediate attention.

In the "Bridging the Revenue Gap"

chapter, readers gain insights into why

certain practices flourish while others

struggle. The book emphasizes the

importance of strategic marketing

investments and effective patient acquisition and retention strategies, crucial for maintaining

consistent revenue growth.

A key foundation of every effective dental marketing strategy is understanding your patients, so

the book outlines methods to profile ideal patients and analyze local competition. Dental

practices learn to differentiate their positioning and go-to-market strategy by utilizing patient

personas and competitive gap analysis.

Further chapters provide comprehensive guidance on digital and traditional marketing

fundamentals like building user-friendly websites, leveraging local SEO, harnessing the power of

online advertising, social media marketing, and content creation. The book underscores the

importance of not forgetting traditional marketing tactics that still work, such as direct mail

campaigns, local partnerships, community involvement, and referral programs, that still show

effectiveness even in the digital age.

Seasonal fluctuations and their impact on patient flow are also addressed. Dental practices

receive guidance on implementing targeted promotional campaigns and effective

communication strategies to stabilize revenue during typically slower periods.

A whole chapter is dedicated to ready-to-use tools and templates. From comprehensive

marketing audit checklists to social media content calendars, patient retention plans, and

campaign ROI calculators, these resources simplify the implementation of effective marketing



strategies, streamlining the process for busy dental practitioners.

Actionable tactics that dentists can adopt right now are the focus of another chapter. These

easy-to-follow strategies aim to quickly boost local SEO rankings, enhance social media

engagement, launch successful referral programs, and manage seasonal promotions. This

hands-on approach ensures immediate applicability and measurable results.

The book writing style is kept intentionally practical and approachable so as not to overwhelm

busy dental professionals and support them in their day-to-day marketing efforts.

For more information, to obtain a copy of "From Clicks to Patients," or to explore additional

resources provided by Smilesfairy, please visit smilesfairy.com.

About Smilesfairy

Smilesfairy is a leading dental marketing agency committed to providing independent dental

practices with powerful, predictable growth strategies. Smilesfairy combines deep expertise with

cutting-edge dental marketing methodologies to deliver exceptional patient acquisition results

for dental professionals across the United States.
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