
Eskin Fundraising Training Fundraising,
Friendship, Fun Next Broadcast: April 2nd

Demystifying the Art and Science of Fundraising

Free Enrichment Broadcast For Non-Profit

Leaders and Supporters

SAN ANTONIO, TX, UNITED STATES,

March 25, 2025 /EINPresswire.com/ --

Eskin Fundraising Training continues its

new virtual approach to heighten

personal development and growth

through dynamic interaction called

Fundraising, Friendship, Fun enrichment broadcasts. The third enrichment broadcast is

scheduled for Wednesday, April 2nd, 4 to 5 pm, central time. You can register for free here.

The non-profit sector needs

to come together and

embrace the three all-

important Cs —

Communicate, Collaborate

and Coordinate.”

Jim Eskin

This is a time of profound challenges in the social sector

and the need to share best thinking couldn’t be timelier. 

• A cloud of uncertainty looms over government funding.

• Stock market and economic volatility is increasing at an

alarming rate — jarring donor attitudes.

• Human and social services’ needs are going away, if

anything they’re escalating.

The non-profit sector needs to come together and

embrace the three all-important Cs — Communicate,

Collaborate and Coordinate. 

Regardless of size, mission and part of the country (or even the world) organizations share so

much more in common than what separates them. It just makes common and good business

sense that non-profits share knowledge, strategies and solutions to bolster infrastructure and

ranks of the social sector and create an environment in which they can navigate choppy waters.

Not to do so is short-sighted and foolish.

In a real sense by extending helping hands to others, organizations are operating in their own

best interest and helping themselves.

April’s broadcast will open with a discussion of the mind numbing $84 trillion wealth transfer

http://www.einpresswire.com
https://conta.cc/3QFOcme


Jim Eskin, Founder, Eskin Fundraising Training, LLC

The Brain Trust

from the Baby Boomer and Silent)

generations projected by 2045. There

are only three places where dollars can

go — loved ones, government or

charity.

Eskin Fundraising Training is especially

pleased with the international traction

being gained in expanding the virtual

learning community with participants

as far away as the U.K. and Italy.

The current political and economic

environment will push the

philanthropic and non-profit

communities to perform at even higher

levels of effectiveness and efficiency.

Fortunately, the social sector has a

proud history of resiliency and rising

up to meet new formidable challenges.

The heroic response to the pandemic

that profoundly shook up our way of

life is a vivid example of adapting to

unprecedented forces of change and

joining together for the greater good.

Philanthropy will need to pull bigger

and bigger oars to ensure that

Americans from all different

socioeconomic backgrounds enjoy

access to health, education, economic

and social mobility, technology and

other improvements in quality of life.

We are already witnessing encouraging

signs that funders are willing to embrace greater responsibility evidenced in actions such as

providing recipients with more use-when-and-where-needed-most spending flexibility and

increasing annual endowment distribution levels.

The virtual learning community theme is based on fundraising, friendship and fun — three

pillars of good works profoundly linked and reinforcing one another. The mission is to energize

the awesome passion, leadership and service of America’s 1.5 million non-profits and boost the

synergy of the men, women and youth who reflect Abraham Lincoln’s “better angels of our



The non-profit sector has men, women and youth

who are ready to lead

How To Score Your First or Next Million-Dollar Gift

nature.” 

Programs are offered free of charge to

professional and volunteer non-profit

leaders from organizations of all

different sizes, missions and parts of

the country. The common

denominator is men, women and

youth benefiting from joining together

in a “learning community” in which

everyone has wisdom, experience and

personal insights to share to enrich

discussions. The intent is for everyone

to grow and enjoy themselves while

doing so — embracing the spirit of

“edutainment” at its finest. Since its

launch in 2018, Eskin Fundraising

Training has devoted itself to

partnering with the non-profit sector to

empower it to develop more resources

to accomplish noble missions. Eskin

Fundraising Training is arguably the

nation's only consulting firm that

focuses exclusively on demystifying the

art and science of fundraising, and

training, inspiring and preparing non-

profit leaders to overcome the fear of

asking for gifts that keep far too many

good causes from achieving their

potential impact. Non-profits —

programs, services, staff and

particularly the beneficiaries of the

mission — deserve the best. More

money means more mission. The work

matters. The goal is non-profits who

can mightily pull their oars in achieving

a stronger, healthier, happier, safer and more socially just world. The Fundraising, Friendship,

Fun broadcast schedule is organized around Zoom-based 60-minute enrichment broadcasts,

hosted the first Wednesday of each month, 4 to 5 pm, Central time. The goal is to stimulate

interactive exchanges between subject matter experts and audiences. This is a strategic

departure from the traditional webinar format of one topic, one speaker and prepared

questions. Learning community partners of professional and volunteer non-profit leaders

deserve better. For context, think of the chemistry of lively TV talk shows. The emphasis is placed



on thoughtful, spontaneous and free flowing conversations.

The enrichment broadcasts feature four segments: 

(a) What’s trending in philanthropy? A discussion of latest news, trends and developments.

(b) MIA — Missions In Action — Stories of inspiring non-profits from around the country who are

truly making a positive difference featuring professional and volunteer leaders reinforced by

video and other visual support. They will be challenged to delineate how their initiatives stand

out from all other good causes. They will also share their priorities for their first or next million-

dollar gift. 

(c) Fundraising Urgent Care — The experts will respond to inquiries from the audience about

patching up operational wounds and moving their good causes forward. 

(d) Closing Bell — Highlights of chief lessons of the show and topics on the horizon to be

addressed in future shows. 

Interested parties are encouraged to spread the word and encourage friends and colleagues

seeking to lead happier, healthier and more fulfilling journeys to join the forums. The central

idea behind the Eskin Fundraising Training “learning community” is that no single individual has

all the answers, but collectively within the meeting space — physical or virtual — the answers are

almost always in the room. To help lead the discussions, programs will feature subject matter

experts from a wide range of disciplines including but reaching far beyond fundraising and

advancement. This recognizes that work, like life itself, is complex and multi-dimensional. The

core group of subject matter experts provides breadth and depth of wisdom, experience and

compelling insights on the challenges and opportunities confronting the quality of life. From

month to month the lineup will be updated to reflect the ever-changing environment. The sage

voices helping lead the discussions in the April broadcast include: 

• Leonardo Zangrando, Founder, Talk for Impact; 

• Kristi Natalino, PhD, Physical Therapy, treating the whole person — body, mind and soul; 

• Don Gleason, President, Achieve New Heights; 

• Marjorie Hope, Author, CONNECTIPLOMACY: Using our Differences to Connect; 

• Rhanda Luna, Social Justice is Everyone's Business; 

• Pam Tyler, Putting Special in Special Events. 

This isn’t about creating echo chambers. Debate is healthy and welcome. Different perspectives

strengthen overall thinking and conclusions. The focus will always fiercely be on substantive

issues and how best to progress within organizations and daily lives. The audience is expected to

provide open, frank and fact-based input and feedback through questions, comments and

personal stories. 

“The non-profit community is keenly aware that they are all in this together. Challenges and

opportunities can and should be addressed so critical research, experience on what’s worked

and hasn’t worked, and paths forward will lift all boats,” according to Eskin. 

Episodes will be recorded and available on demand through social media channels. 



Eskin Fundraising Training is also working with its producer, John Largent, CEO Largent Media, to

provide a separate series of stimulating non-interactive videos addressing targeted “how-to”

topics in the advancement arena. 

“Most people are terrified of fundraising and asking for gifts. Like most other fears, this is

primarily a fear of the unknown. It doesn’t have to be this way. By pulling back the curtain and

revealing the art and science of fundraising, it becomes a matter of learning it, doing it and doing

better. As a result, non-profits can more successfully develop much needed resources to

champion their respective good works” stated Eskin. 

After a successful career leading advancement for three institutions of higher education, Jim

Eskin’s consulting practice, Eskin Fundraising Training, launched in 2018, builds on the success of

his more than 250 fundraising workshops, webinars, webcasts, podcasts and board sessions,

and provides the training, coaching and support services to equip non-profit leaders to replace

fear of fundraising with comfort and confidence. He has authored more than 150 guest columns

that have appeared in daily newspapers, business journals and blogs across the country, and

publishes Stratagems, a monthly e-newsletter exploring timely issues and trends in philanthropy.

Sign up here for a free subscription. You will also receive invitations to free virtual learning

community programs. He is author of 10 Simple Fundraising Lessons, an 82-page common sense

guide to understanding the art and science of fundraising, and How to Score Your First or Next

Million-Dollar Gift, 104 pages filled with strategies, best practices and homework assignments.

Both are available in print and digital formats through Pathway, the book distributor, and

Amazon. Quantity discounts are available to non-profits who want to share books with teams of

management, development staff, board and volunteers. Eskin is also available for customized

virtual training for boards, staff, and fundraising committees. His newest customized service,

Fundraising Urgent Care, offers 48-hour turnaround in addressing general strategy and tactical

challenges that require immediate responses. 

FOR MORE INFORMATION: 

Jim Eskin 

Founder 

Eskin Fundraising Training 

10410 Pelican Oak Drive San Antonio, TX 78254-6727 Cell: 210.415.3748 

E-Mail: jeskin@aol.com 

www.eskinfundraisingtraining.com Links 

Website: www.eskinfundraisingtraining.com 

Newsletter sign-up:

https://visitor.r20.constantcontact.com/manage/optin?v=0013yYWxIr3lUE3aWsILLLbLYfRf8jnHIL

&_gl=1*h5r3zr*_ga*MTcxNDAyNzgyOC4xNzMwMDI2Mzg5*_ga_14T5LGLSQ3*MTczMjIxNzE1NC4

xOC4xLjE3MzIyMTc4MzkuMi4wLjA

Register for April 2nd Enrichment Broadcast: 

https://conta.cc/3QFOcme
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10 Simple Fundraising Lessons purchase: www.pathwaybookservice.com/products/10-simple-

fundraising-lessons

How To Score Your First or Next Million-Dollar Gift purchase:

www.pathwaybookservice.com/products/how-to-score-your-first-or-nextmillion-dollar-gift

Jim Eskin

Eskin Fundraising Training LLC

+1 2104153748

email us here

Visit us on social media:

Facebook

LinkedIn

This press release can be viewed online at: https://www.einpresswire.com/article/795261727

EIN Presswire's priority is source transparency. We do not allow opaque clients, and our editors

try to be careful about weeding out false and misleading content. As a user, if you see something

we have missed, please do bring it to our attention. Your help is welcome. EIN Presswire,

Everyone's Internet News Presswire™, tries to define some of the boundaries that are reasonable

in today's world. Please see our Editorial Guidelines for more information.
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