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BluLogix Releases New Whitepaper
Recommending CFOs Rethink Monetization
Stack in 2025: Point vs. Integrated Solutions

New whitepaper reveals why fragmented
billing systems are costing B2B
companies revenue and how CFOs
consolidating to drive scale, control, and
agility in 2025.
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solutions for complex B2B busmgsses, Cash Engine Rethinking Your Monetization Stack for
today announced the release of its 2025

latest whitepaper, “Still Using 6 Tools to

Bill Customers? How to Proactively

Consolidate and Scale.” The report explores the growing need for CFOs and operations leaders
to rethink fragmented monetization stacks and embrace a unified, scalable platform approach to
quote-to-cash transformation.

“ As companies across Saas, Al, 10T, and managed services
industries increasingly adopt complex pricing models—like
usage-based billing, hybrid subscriptions, and multi-tier
partner programs—the traditional “best-of-breed” tool
approach is showing its limits. The whitepaper highlights
how a proliferation of disconnected systems for quoting,
billing, usage metering, tax compliance, revenue
recognition, and partner billing is not only driving up costs
but also creating revenue leakage, operational risk, and
growth bottlenecks.

In 2025, CFOs are leading
more than just
finance—they're leading
scale. It's time to
consolidate, simplify, and
future-proof revenue
operations.”

Youssef Yaghmour, CEO of

BluLogix


http://www.einpresswire.com
https://blulogix.com/ebooks-whitepapers/still-using-6-tools-to-bill-customers-how-to-proactively-consolidate-and-scale/

Why Now? The 2025 Imperative

As economic pressure mounts and
business models evolve, the
monetization stack is becoming a
critical inflection point—not just for
finance teams, but for the entire
organization. The need to move faster,
scale smarter, and operate leaner is no
longer optional.

Pricing, in particular, has emerged as
one of the most powerful (and
underutilized) levers for growth and
profitability—especially in turbulent
times. But with fragmented systems,
even simple changes can take weeks or
require engineering intervention.
Businesses today must be able to:

- Launch and iterate usage-based,
hybrid, and tiered pricing models
quickly

- Support custom contract terms
without building workarounds

- Automate pricing changes across
quoting, billing, rev rec, and partner
programs

- Test and scale pricing experiments
without compromising compliance

The companies that succeed in this
environment won't be the ones with
the flashiest pricing strategies. They'll
be the ones that can implement, test,
and scale those strategies in real

BlulQ™ is a configurable platform that bridges the gaps between your CRM, ERP and related business processes. Create a
seamless monetization process and convert any product into an as-a-Service offering.
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By automating complex recurring billing, subscription
management, quote-to-cash and revenue analytics,
BlulQ enables companies to quickly scale, unlock new
revenue opportunities and monetize new innovations
quickly, across any combination of subscription,
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FROM QUOTE-TO-CASH

SALES

Configuring custom deals doesn’t
get stuck in spreadsheets

FINANCE

Billing is accurate without

chasing down contracts

OPERATIONS

Provisioning is automated
from order to activation

REVENUE

Recognizing subscriptions
doesn’t get derailed by renewuals
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time—without being hamstrung by legacy billing systems.

Expand Sales Reach with Agile Channel Partner Support

To extend reach without adding costly headcount, businesses are increasingly relying on indirect
channels—distributors, white-label resellers, referral partners, and MSPs. But many
monetization stacks are completely unprepared to handle multi-tier partner programs.

- A modern platform must enable businesses to:

- Quickly onboard and configure new partners

- Manage complex entitlements and pricing at the partner level



- Automate commission calculations
and payout reconciliation

- White-label and customize billing at
scale Consolidate to Scale Modernize
Your Quote-to-Cash Engine
Rethinking Your Monetization
Stack for 2025

*J) Webinar

Without these capabilities, every new
channel partner becomes a manual
process—and an operational risk. In
2025, channel agility is essential to
growth, and that requires systems built
for it.
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Stop Allocating Strategic Resources to
Manual Work

While teams scramble to reconcile
biIIing errors and p|ug data gaps, Youssef Yaghmour Inga Broerman
Strateglc prlorltles suffer. ngh_value CEO & Chief Technical Architect VP of Marketing & Sales
talent is being pulled into repetitive,
low-value tasks like:

- Manual invoice creation

- Usage data reconciliation

- Partner invoice formatting

- Ad hoc reporting in spreadsheets

BluLogix Announces New Webinar: “Consolidate to
Scale — Modernize Your Quote-to-Cash Engine:
Rethinking Your Monetization Stack for 2025”

This is not just inefficient—it's demoralizing and expensive. In a time where productivity and lean
operations are under scrutiny, reallocating these resources to growth and innovation isn't just
smart—it's critical.

Profitability Visibility Must Go Deeper Than Top-Line Revenue
Revenue growth can mask inefficiency—until it doesn't. In today’s environment, knowing where
you're profitable (and where you're not) at the most granular level is essential.

Companies need line-item-level margin analysis by:
- Product and SKU

- Partner or channel

- Region

- Usage pattern

- Customer segment

This level of insight can’t be achieved with disconnected tools and spreadsheets. It requires
unified data and real-time reporting—capabilities only possible with a consolidated monetization
platform.



Control Your Platform Costs Before They Control You

Finally, as businesses reassess their operating models, platform costs have become a top
concern. Many companies are paying for:

- Overlapping systems

- Custom middleware to “glue” tools together

- Expensive consulting hours for basic integration tasks

- Technical debt that increases with every pricing or process change

Consolidation isn't just about cutting license costs—it's about eliminating overhead, reducing
maintenance burden, and building a system that scales without spiraling expenses.

In short, the cost of not consolidating is no longer theoretical. It's showing up in missed revenue,
wasted time, audit risk, and lost agility. And in 2025, that's a cost no growth-focused company
can afford.

“This whitepaper is a call to action for organizations still relying on six or more systems to
monetize their offerings. It's time to consolidate, simplify, and future-proof revenue operations”
said Youssef Yaghmour, CEO of BluLogix.

Key insights from the whitepaper include:

+ The operational cost and risk of managing 6-7 disconnected monetization tools

+ How fragmented stacks create inefficiencies, manual workarounds, and data silos

« Why CFOs are prioritizing vendor consolidation to drive clarity, compliance, and scale
* A blueprint for transitioning to a platform-based approach for monetization

The release of the whitepaper comes as BluLogix also opens registration for its upcoming
webinar, “Consolidate to Scale: Modernize Your Quote-to-Cash Engine,” which will provide
practical strategies for evaluating and streamlining revenue operations in today’s increasingly
complex business landscape.

Download the whitepaper: “Still Using 6 Tools to Bill Customers? How to Proactively Consolidate
and Scale"

Register for the webinar: "Consolidate to Scale — Modernize Your Quote-to-Cash Engine"
Schedule a free consultation and see how your Quote to Cash proccess is working

About BluLogix

BluLogix is the leading intelligent monetization platform that enables high-growth and enterprise
B2B companies to unify and automate the entire quote-to-revenue lifecycle. By integrating
usage-based pricing, complex billing, partner enablement, revenue recognition, and provisioning
into a single, scalable system, BluLogix empowers finance, operations, and product teams to
align monetization strategy with growth.


https://zoom.us/webinar/register/9317443835204/WN_4mL-f22tQcOaYgXDcgH-pQ
https://blulogix.com/schedule-demo/

To learn more, visit www.blulogix.com
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This press release can be viewed online at: https://www.einpresswire.com/article/810436578
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