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Jeeva Al Introduces Al Sales Agents Designed
to Streamline Outreach and Accelerate
Meeting Scheduling

Jeeva Al Sales Agents automate outreach,
reduce admin by 57%, and book qualified Jeeva

Al Sales Agents

meetings 24/7, accelerating sales pipeline
growth efficiently.

SANTA MONICA, CA, UNITED STATES,
July 30, 2025 /EINPresswire.com/ -- The . :

new agentic platform combines live- Y- % - —
verified data with intelligent sales A \ he o e
automation to cut non-selling time by E— ; -
half and supercharge Al-driven lead Jeeva Al Sales Agents
generation for B2B teams.

Agentic Al for Anyone Who Sells

Sales teams today spend just 28% of their workweek actually selling, with the remainder
consumed by administrative work like prospect research, data entry, and manual outreach
follow-ups. To solve this long-standing bottleneck, Jeeva Al announces the general availability of
its breakthrough Al Sales Agents a fully autonomous network of Al-powered sales assistants that

discover ideal buyers, enrich every record in real time,
“ launch personalized, human-tone sequences across
multiple channels, auto-schedule meetings, and sync every
interaction directly to the CRM. The platform guarantees
industry-leading >98% email deliverability and maintains a
hard bounce rate below 2%, ensuring clean, compliant
outreach at scale.

Sales leaders crave results,
not tools—Jeeva Al delivers
meetings that move the
needle.”

Gaurav Bhattacharya, CEQ,

Jeeva Al
The Go-To-Market Challenge Today

Fragmented sales stacks and siloed data vendors have created a “swivel-chair” effect, forcing
reps to juggle multiple tools that don't talk to each other, losing precious selling time and
pipeline momentum. According to HubSpot's 2025 sales productivity research, sales reps only
allocate about 12 hours per week to direct prospect engagement, while the remaining 31 hours
are spent on research, data hygiene, and manual task management. In this environment, even
the most advanced Al sales tools fail to scale pipeline consistently due to integration gaps,


http://www.einpresswire.com
https://www.jeeva.ai/
https://app.jeeva.ai/

outdated data, and limited multichannel orchestration.

How Jeeva’'s Agentic Al Transforms Sales Outreach

0 Autonomous Discovery at Scale:

Jeeva Al's agents leverage machine learning to continuously mine a database of over 300 million
global companies and contacts. Advanced filters use technographic data, buyer intent signals,
firmographics, and compliance flags to pinpoint ideal targets automatically prioritizing high-fit
prospects for outreach.

0 Live Data Verification for Maximum Accuracy:

Each email, phone number, and firmographic record is re-verified milliseconds before sending
an outreach message. Invalid or bounced contacts are immediately replaced from the live
database to maintain data hygiene and boost deliverability, reducing wasted touches and
complaint risk.

0 Hyper-Personalized Human-Tone Messaging:

Powered by cutting-edge large language models, Jeeva Al crafts personalized outreach by
blending CRM fields, public web research, and buyer context into authentic, on-brand
communications. This approach bypasses spam heuristics, increases reply rates, and improves
engagement quality.

0 Dynamic Multichannel Orchestration:

Al Sales Agents deploy sequences intelligently across email, LinkedIn, SMS, and voice drops,
adapting timing and messaging cadence based on real-time engagement data. This multichannel
approach ensures prospects receive timely, relevant outreach through their preferred channels.

0 Seamless Self-Scheduling and CRM Integration:

Integrated calendar functionality allows prospects to book meetings instantly with no back-and-
forth. Call summaries, next-step notes, and engagement metadata automatically sync to popular
CRM s like HubSpot and Salesforce, triggering downstream workflows and RevOps alerts all
without writing code.

0 Continuous Machine Learning Feedback:

Jeeva’s platform leverages conversion data, engagement metrics, and revenue outcomes to
refine targeting criteria and message tone continuously. Al models evolve within hours, ensuring
campaigns improve over time and deliver higher pipeline velocity.

Why Jeeva Al Stands Out
0 End-to-End Autonomy: Jeeva replaces disparate data, sequencing, and enrichment tools with a
single autonomous Al sales agent that runs the full funnel, eliminating tech stack complexity.

0 GDPR-Safe, SOC 2 Audited Data: Jeeva ensures compliance with global privacy standards,
including CAN-SPAM, CASL, and GDPR across 40+ markets, with native double opt-out logic and



country-specific quiet hours.

0 Deliverability with Guardrails: Industry-first custom warm-up routines, adaptive send windows,
and DKIM/DMARC configuration maintain sender reputation, supported by a unique <2%
bounce-rate credit policy that financially backs deliverability claims.

0 Zero-Code CRM Sync: Native OAuth connectors push every interaction directly to CRM activity
timelines in real time, enabling automated workflows without technical overhead.

Compelling Business Impact
0 57% Administrative Time Saved: Early customers have halved manual data entry and follow-up
efforts within their first 30 days.

0 4.6x Increase in Pipeline: Across 80 beta accounts, qualified opportunities grew nearly fivefold
quarter-over-quarter, accelerating revenue generation.

0 2-Day Payback Period: Rapid ROI achieved by cutting prospecting time and increasing meeting
velocity, drastically shortening sales cycles.

0 Industry Recognition: Jeeva Al recently secured the #2 Product of the Day and #1 Product of
the Week awards on Product Hunt, receiving over 1,000 upvotes and 320 positive public
reviews.

Competitive Landscape

While established providers like ZoomInfo and Apollo excel in data depth but lack automation
breadth, and newcomers like Persana Al focus on affordable sequencing, Jeeva Al offers the only
continuously learning, end-to-end autonomous Al sales agent platform that unifies discovery,
enrichment, outreach, and scheduling seamlessly. This integration eliminates costly “swivel-
chair” inefficiencies and outdated tech stack dependencies faced by many sales teams.

FAQ

Q1: What exactly are Al Sales Agents, and how do they differ from traditional sales tools?

Al Sales Agents are autonomous software entities that integrate prospect discovery, real-time
data enrichment, personalized copywriting, multichannel sequencing, and calendar scheduling
into a single intelligent workflow. Unlike traditional point solutions that require manual stitching
of data vendors, sequencers, and dialers, Al Sales Agents execute the entire sales outreach
funnel with minimal human intervention accelerating pipeline and freeing reps to focus on
closing.

Q2: How does live verification impact sales outreach success?
Live verification ensures every email, phone number, and firmographic attribute is validated


https://www.jeeva.ai/request-demo

milliseconds before sending an outreach message, drastically reducing hard bounces and spam
complaints. This proactive data hygiene maintains sender reputation and improves inbox
placement, leading to higher response rates and more booked meetings.

Q3: What compliance measures does Jeeva Al implement?

Jeeva Al is SOC 2 audited and compliant with global regulations including GDPR, CAN-SPAM, and
CASL. The platform enforces double opt-out logic, country-specific quiet hours, and one-click
unsubscribe mechanisms in over 40 markets, helping customers run legally compliant
campaigns worldwide.

Q4: How do Al Sales Agents improve personalization compared to human SDRs?

Al uses large language models that can instantly blend CRM data, public insights, and buyer
context to generate highly personalized, authentic messages at scale. While human SDRs excel in
relationship building and negotiation, Al handles repetitive prospecting with precision and
consistency, resulting in more meaningful engagements and qualified meetings.

Gaurav Bhattacharya
Jeeva Al
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