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trailBlazer6 Introduces Al-Powered Revenue
Operations Agents to Help B2B Tech
Companies Automate Growth

TEMECULA, CA, UNITED STATES, August
24, 2025 /EINPresswire.com/ --
trailBlazer6, a next-generation revenue
operations consultancy, today
announced the launch of its Al-
powered Revenue Operations (RevOps)
Agents designed to help B2B
technology companies, including Saa$S
and other recurring-revenue business
models, to maximize growth by
automating sales, marketing, and
customer success inside HubSpot
CRM.

Founded by Army Veteran and
Principal Consultant Orlando Gonzalez,
trailBlazer6 blends deep experience in
revenue operations with Al automation
and fractional RevOps leadership,
giving growth-stage tech firms access
to enterprise-level strategy and systems without the cost of a full-time executive hire.

“Most B2B SaaS and recurring-revenue companies hit a wall when they try to scale without a
proper RevOps foundation,” said Gonzalez. “At trailBlazer6, we act as your fractional RevOps
partner, building automated systems, training your team to adopt them, and continuously
optimizing performance so you can grow faster and smarter.”

Helping B2B Tech Firms Scale With Al + HubSpot

trailBlazer6é's offering includes:

Al Sales Agents that qualify leads, nurture prospects, and book meetings automatically.


http://www.einpresswire.com
https://trailblazer6.com/
https://www.linkedin.com/in/orlandogonzalez77/

HubSpot Automation Workflows that
streamline deal pipelines, email
campaigns, and renewals.

End-to-End System Design from
implementation to ongoing
optimization.

Staff Training & Enablement to ensure
adoption and long-term success.

Fractional RevOps Leadership

TT———
delivering executive-level strategy at a
fraction of the cost.
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Revenue Operations Consulting that
aligns marketing, sales, customer
success, and finance for predictable
recurring revenue growth.

By combining HubSpot CRM with Al-driven automation, training, and fractional leadership,
trailBlazer6 ensures B2B SaaS and recurring-revenue business model companies don't just
deploy technology, they turn it into a growth engine.

Why This Matters

Research shows SaaS and recurring-revenue model companies that invest in RevOps grow 3x
faster than those that don't. Yet, many lack the budget for a full-time RevOps team. trailBlazer6
closes this gap by delivering done-for-you systems, staff enablement, and fractional leadership
tailored for growth-stage B2B tech firms.

About trailBlazer6

trailBlazer6 is a HubSpot RevOps and Al automation consultancy based in Temecula, California.
Founded by Army Veteran, Orlando Gonzalez, trailBlazer6 helps B2B technology companies,
including SaaS and recurring-revenue business models, build scalable growth engines by
combining HubSpot CRM, Al sales agents, fractional RevOps leadership, hands-on training, and
proven automation strategies.

For more information, visit trailBlazer6.com
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