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hunterAl Earns Gartner Cool Vendor Status for
Immediate Cost Recovery & Strategic Value
SCOTTSDALE, AZ, UNITED STATES,

Solutions
@> hunterAl
August 26, 2025 /EINPresswire.com/ --

hunterAl, a leading provider of Al-powered spend analytics and financial optimization solutions,

today announced it has been named a Cool Vendor in Gartner's Cool Vendors in Sourcing and

Procurement Technology, 2025 report (15 August 2025, ID G00836795). This recognition follows

hunterAl's inclusion in a Gartner Market Guide in (28 May 2025 ID G00813817), illustrating the
market response to leading innovation solutions.
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hunterAl doesn't just
surface insights, it hard-
wires financial
transformation into the DNA
of an organization —
delivering impact that
compounds into lasting
competitive advantage.” _ _
Jeffrey Heenan-Jalil, CEO & challenges through innovation.
Founder of hunterAl

Second Gartner recognition in 3 months
validates hunterAl's progression;
Established Player to Procurement
Innovation Leader

The 2025 report highlights five innovative vendors globally
who are redefining procurement transformation through
Al. hunterAl recognized for rapidly closing the gap between
Al potential and realized value by delivering measurable
financial outcomes, not just insights. Solutions from
hunterAl place proven and delivered results at the
forefront of engagements, requiring no upfront investment
they are scalable and cost efficient by addressing real

Understanding Cool Vendor Recognition: Gartner's Cool

Vendor designation identifies emerging technologies and companies that offer innovative
solutions addressing critical business challenges. According to Gartner, "organizations that
leverage Cool Vendor capabilities can create and embrace emergent opportunities for
competitive advantage — Action not just reaction." This positions Cool Vendors as enablers of
proactive transformation rather than reactive problem-solving.

Market Demand Drives Al Adoption: The recognition comes as procurement organizations
prioritize Al transformation. Seventy-eight percent of respondents to Gartner's 2025
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https://www.gartner.com/

Procurement Digital Transformation Survey cited digital transformation as one of the primary
goals for procurement organizations. Additionally, 68% of Chief Procurement Officers rank
"Invest in Al and generative Al technologies" as a top priority for 2025, according to Gartner's
2024 CPO survey.

Significantly, most organizations are seeking new partners for this transformation. According to
Gartner's Generative Al 2024 Planning Survey, most respondents plan to acquire generative Al
capabilities from entirely new vendors rather than existing providers. This signals not just a
change in procurement strategy but a move to seek out innovation and competitive advantage
beyond familiar partners.

From Recognition to Results, Real-World Competitive Advantage: hunterAl's Cool Vendor status is
validated by organizations already embracing this emergent technology for competitive
advantage. As one client states from the deployment of hunterAl technology immediately into
their environment: "This is a powerful example of how collaboration between Supply Chain and
Finance can close data gaps, uncover hidden inefficiencies, and drive real financial outcomes,"
said Luis Forero, SVP Supply Chain at ChristianaCare. The initiative moved beyond traditional
cost recovery to establish a foundation for continuous financial optimization — transforming
procurement from a cost center to a competitive advantage.

Why hunterAl Was Recognized: Gartner specifically highlighted hunterAl's unique approach to Al-
powered procurement transformation:

+ Delivers advanced spend analytics that help procurement teams gain visibility into spend
patterns and uncover cost-saving opportunities across indirect and direct categories

+ Enables rapid deployment with minimal IT intervention, allowing organizations to start
realizing value in weeks rather than months

* Uses Al and machine learning to detect invoice anomalies, highlight contract compliance
issues, and surface supplier performance insights

+ Presents findings in clear, action-oriented dashboards that enable procurement teams to
prioritize recovery efforts and continuously track realized savings

+ Aligns vendor performance with client outcomes through a contingency-based commercial
model where fees are tied directly to realized savings, lowering the barrier to adoption.

"Earlier this year Gartner placed us on the map in their Market Guide. Now, being named a Cool
Vendor is something bigger — it's the market saying loud and clear: Rapidly moving from market
entrant to necessary partner. We've moved from proving Al in procurement to reshaping
enterprise strategy. Our finance-trained domain models aren't incremental — they're a break
from the past, a real alternative to brittle legacy systems.” Says Jeffrey Heenan-Jalil, CEO &
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Founder of hunterAl. “This recognition validates what our clients already know: hunterAl doesn’t
just surface insights, it hard-wires financial transformation into the DNA of an organization —
delivering impact that compounds into lasting competitive advantage.”

Strategic Relevance for Target Markets: hunterAl's dual Gartner recognition comes as
organizations actively seek new Al partners for transformation. The Cool Vendor designation
positions hunterAl as a platform of choice for:

* IT Services & Consulting Firms augmenting procurement transformation programs with proven
Al that delivers measurable ROI

« Strategic Consulting Companies seeking to offer clients "emergent opportunities for
competitive advantage" through advanced analytics

+ GPOs driving transparency in admin fee recovery and supplier performance optimization
+ Al & Analytics Companies looking to integrate domain-specific procurement intelligence

« PE/VC Investors seeking proven, scalable Al platforms in the high-growth procurement
technology sector

Expanding Beyond Healthcare: While hunterAl's data models are optimized for healthcare, the
company is rapidly extending its benchmarks and configurations to serve manufacturing, public
sector, and cross-industry procurement categories.

Organizations interested in learning more about hunterAl's spend analytics and financial
optimization solutions can access the Gartner Cool Vendors in Sourcing and Procurement
Technology 2025 at https://www.gartner.com/en/documents/6850234. Gartner clients may
access the complete Cool Vendors report on the Gartner website.

Or visit www.hunterai.com/solutions for detailed information about the platform's capabilities
and implementation
options.

About hunterAl

hunterAl is a cloud-native Al platform that transforms fragmented financial and procurement
data into actionable business outcomes. Its SaaS modules — AnomalyHunt, CapitalEdge,
ContractlQ, and ClassifyCore — help organizations detect payment discrepancies, recover
rebates, optimize working capital, and maintain continuous spend under management.

Trusted by healthcare systems, enterprises, and consulting partners, hunterAl enables clients to
achieve measurable ROI within weeks, while laying the foundation for long-term procurement
transformation that creates sustainable competitive advantage.
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For more information, visit https://www.hunterai.com/.
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This press release can be viewed online at: https://www.einpresswire.com/article/843194743
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