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Business901 Unveils Adaptive Growth
Marketing: Your Fractional Marketing Solution

A Revolutionary 90-Day Strategy for
Business Growth

90 Day -
FORT WAYNE, IN, UNITED STATES,
September 3, 2025 /EINPresswire.com/ NAL ! Cha”_ange fora
—- Business901, a leading provider of = (] Fractional
fractional marketing services, today NG A Marketi gle
announced the launch of its new ) ) o .
program, "Adaptive Growth Marketing: : Officer

Your Fractional Marketing Solution." (WBusiness901
This isn't a traditional marketing
campaign or course; it's a
comprehensive, real-time, and
customer-facing adaptive strategy designed to evolve a company's marketing from the inside out
and radically transform how they engage with customers and acquire new prospects. The goal of
the 90-day program is to enhance brand awareness, generate leads, and refine the target
audience's understanding of the brand.
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So let's do something

90-Day Challenge

The program is built on the Adaptive Growth Cycle and the
different. Let's stop guessing CDE Mode], Whlch sta.nds for Cf)ntalner, anference, anq
and get real about what's Exchange. Unnllke statilc marketing plans, this approach is
working now."” dy.namlc, u;mg real-time data and custqmer feedback to
drive sustainable growth. The program is designed for

Joseph Dager . .
businesses that are ready to embrace change and utilize

data to build lasting customer relationships, moving beyond quick fixes to let their marketing
evolve, adapt, and grow.

"That plateau in growth? It's not just about tactics. It results from not fully utilizing customer
feedback to refine your approach,” said Joe Dager of Business901. "The longer you avoid
adapting, the less effective your marketing efforts become, your messaging misses the mark,
and your growth stagnates. So let's do something different. Let's stop guessing and get real
about what's working now."

The 12-week implementation plan is broken into three distinct phases:


http://www.einpresswire.com
https://business901.com/
https://business901.com/blog1/category/adaptive-marketing/
https://humansystemsdynamics.org/blog/hsd-models-and-methods-in-action?rq=CDE

Phase 1: Foundation and Discovery Leveraging Fractional Marketing Officer's Expertise
(Weeks 1-4)

The initial phase focuses on
establishing a clear understanding of

Understand fractional Clearly define Facilitate knowledge
the current marketing |andscape_ marketing officers responsibilitiesand transfer
augment in-house teams expectations
BUSI ne55901 Cond UCtS a They provide specialized Ensure alignment on roles, duties, Enable learning between fractional

expertise to complement timelines to enable effective marketing officer and team through
existing marketing staff. collaboration. training and sharing

comprehensive marketing audit,
refines target audience profiles, and
maps customer journeys. This phase By understanding the fractional marketing officer's role and enabling close collaboration,
also involves articulating the
company's unique value proposition
and setting up initial feedback

companies can fully leverage their expertise for a competitive edge.

Leveraging Services

mechanisms. Deliverables include a Fractional Marketlng Services
. . . Strategic Growth Planning: Collaborate to develop data-driven marketing plans aligned with your business
comprehensive marketing audit report, goals.
. . Multi-Channel Campaigns: Engage your audience through targeted social media, impactful in-person and
I’EfI n ed C U StO m e I’ p rOﬂ | eS, a n d a online events, and optimized content marketing.
. . Al-Powered Acceleration: Leverage advanced Al tools to streamline sales and marketing processes, improve
p re | Imina I’y co nte nt St rategy customer targeting, and boost conversions.
C Centric Fr ks: Impl proven hodologies, such as Customer Value and Inquiry Sales
fra m eWO rk- Models, to drive long-term customer loyalty and revenue growth.

PARTNER WITH BUSINESS901 AND UNLOCK YOUR FULL GROWTH POTENTIAL.

@ 901

Phase 2: Implementation and
Optimization (Weeks 5-8)

In this phase, Business901 launches
targeted campaigns based on initial Fractional Marketing Services

insights and begins real-time

optimization. Data analytics tools, such

as Google Analytics, are designed to track website traffic and lead generation. The team then
analyzes customer behavior data to create personalized campaign content for both new
prospects and existing customers. Campaigns are continuously monitored and optimized based
on real-time data.

Phase 3: Strategic Growth and Long-Term Planning (Weeks 9-12)

The final phase refines strategies based on performance data and develops a sustainable long-
term growth plan. Business901 refines ideal customer profiles for new prospects based on
campaign performance data and develops scalable acquisition campaigns. The engagement
culminates in a comprehensive final report and long-term marketing recommendations,
ensuring the client can continue their adaptive growth journey independently or with continued
fractional support.

Clients will walk away with a comprehensive marketing audit and strategy, refined customer
profiles, and a strategic growth plan for ongoing marketing efforts. This approach provides the

ability to adapt and optimize marketing for long-term success21.

About the Facilitator:



Joseph Dager is a seasoned marketing strategist and entrepreneur dedicated to redefining how
businesses engage with customers in the digital age. With years of experience blending
storytelling and data, he helps brands move beyond traditional sales funnels to create
meaningful, lasting connections. When not crafting innovative marketing solutions, Joseph enjoys
exploring the intersection of technology and human behavior, always seeking new ways to
inspire growth and transformation.

About Business901:

Business901 provides Fractional Chief Marketing Officer services, allowing clients to concentrate
on their core operations while marketing experts manage customer-facing campaigns.
Business901 combines traditional and progressive methods, including Al-based tools, to
maximize customer growth through a 90-day adaptive growth strategy. This learn-by-doing
approach focuses on enhancing brand awareness, generating leads, and refining target audience
understanding through a powerful feedback loop, ensuring an ongoing course of action tailored
to each business's unique needs and industry.
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