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How Digital Marketplaces Are Changing
Capital Raising
Insights for fund managers and allocators in 2025

LONDON, ENGLAND, UNITED KINGDOM, September 17, 2025 /EINPresswire.com/ -- Executive

summary

Fund distribution in alternatives still feels like dial-up in a fiber world. Managers burn time and
budgets on travel, conferences, and layers of go-betweens.

“ Allocators, meanwhile, hunt through a messy mix of slide

decks, PDFs, and hearsay to find the right fit. Marketplaces

promise a cleaner route: standardized profiles, easier

discovery, faster back-and-forth, and better

comparability.

Al and digital marketplaces
are reshaping fundraising
and allocation—making
discovery faster, diligence
smarter, and outcomes
stronger for investors and
managers.”

This paper lays out where things stand in 2025, why
marketplaces keep gaining traction, and how both sides
can actually use them day to day. Figures come from public
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sources and are cited in the references.

Key takeaways

Traditional channels are slow, costly, and biased toward big brands.

Allocators need transparent, like-for-like data to evaluate managers.

Marketplaces work best when profiles are standardized, verified, and kept current.
Built-in analytics and real workflows beat static directories every time.

Why traditional fundraising drags

For years, fundraising has relied on introductions, roadshows, and manual screening. The result:
large platforms hog attention while smaller or specialist managers stay out of sight. Allocators
stitch together information from pitchbooks, emails, websites, and consultant notes — not
exactly efficient.

To cut friction, industry bodies pushed templates. One example many LPs lean on: the ILPA Due
Diligence Questionnaire, which corrals the essentials for private markets into a consistent
format. Helpful, yes. Sufficient, not really.
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Risks of the status quo

Capital keeps clustering with the largest
managers.

Differentiated strategies — often smaller or niche
— get overlooked.

Distribution costs climb, timelines stretch, and
everyone loses momentum.

Compliance headaches grow when data is
inconsistent or stale.

The rise of digital marketplaces

Marketplaces pull managers and allocators into
one environment. Think standardized profiles,
structured document rooms, and direct, trackable
communication. The platforms seeing real
adoption are the ones that....
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Download the Whitepaper

Digital Marketplaces Are
Reshaping Capital Raising
Download our new whitepaper to discover how allocators

and fund managers are using Al and digital platforms to
reduce risk, accelerate due diligence, and unlock growth.
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AlternativeSoft is where Al, fund data, and
investor connectivity come together to
power the future of capital raising.
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