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Catsy PIM Launches Native HubSpot
Integration

Native integration ends information gaps for industrial sales teams by delivering enriched product
data directly within existing CRM workflow.

NEW YORK, NY, UNITED STATES, October 7, 2025 /EINPresswire.com/ -- Sales reps now have
complete product context directly in their CRM—no more
“ switching systems or outdated catalogs during customer

Industrial sales teams calls.

shouldn't waste time

hunting for product specs
during calls. Our HubSpot
integration puts complete
product intelligence right

where reps need it.” . _ _
Ceejay Teku, Founder & CEO Flashback: Sales reps juggled multiple tabs, outdated PDF

catalogs, and separate product databases while trying to
close deals. Technical specs lived in one system, pricing in

Good news for industrial sales teams: Catsy has launched
its native HubSpot integration, making it the only PIM
software that delivers complete product intelligence
directly within your existing CRM workflow.

of Catsy

another, and nobody knew if the information was current.

The big picture: Industrial sales cycles are complex—customers need technical specifications,
compliance certifications, and detailed product relationships to make informed decisions. Catsy's
HubSpot integration eliminates information gaps by putting complete product context at your
sales team's fingertips, right where they're already working.

What makes this different from basic CRM product catalogs? Catsy's HubSpot integration
delivers enriched customer interactions with:

1. Complete product context: Real-time specs, pricing, certifications, and rich media within the
CRM interface

2. Faster quote creation: Accurate proposals with proper images, documentation, and technical
details

3. Smart recommendations: Up-sell and cross-sell suggestions based on product relationships
and customer portfolios

4. Proactive account management: Automated alerts for product updates, discontinuations, and
compliance changes

5. Multi-channel consistency: Same accurate data across sales calls, proposals, and customer


http://www.einpresswire.com
http://catsy.com/product-information-management-system
http://catsy.com/product-information-management-system

portals

Between the lines: Generic CRM integrations just sync basic product lists. The Catsy PIM HubSpot
connector understands industrial complexity—product families, technical specifications,
compliance requirements, and the buying patterns that matter to B2B customers.

The impact: Sales reps stop playing detective with product information and start having
informed conversations. Account managers can proactively manage customer relationships with
real-time product intelligence. Customers get accurate information faster, leading to quicker
purchasing decisions.

In the real world: A leading hydraulic components distributor integrated Catsy with HubSpot and
saw their quote-to-order conversion rate jump 40% in the first quarter. "Our sales team went
from scrambling for product specs during calls to confidently recommending complete
solutions," says their sales director. "When a contractor calls about hydraulic fittings, our reps
immediately see compatible accessories, required certifications, and current inventory levels—all
without leaving HubSpot."

The technology behind it: Catsy's HubSpot integration leverages bi-directional sync technology
that keeps product data, pricing, and digital assets perfectly aligned between systems. Unlike
basic connectors, Catsy understands industrial product relationships—when a customer buys a
pneumatic cylinder, the system automatically suggests mounting brackets, fittings, and
maintenance kits based on real product compatibility data.

Workflow intelligence built-in: Every product interaction is enriched with Catsy's completeness
scoring and relationship mapping. Key benefits include:

1. Smart visibility: See which products are fully documented, compliant for specific regions, and
available for immediate shipping

2. Automated alerts: Notify account managers when customers' products are discontinued or
when new certifications become available

3. Relationship mapping: Understand product compatibility and suggest logical combinations

Early adopter thoughts: "We were skeptical about adding another integration to our sales stack,"
says a regional sales manager at a major electrical components manufacturer. "But having
complete product intelligence in HubSpot transformed how we sell. Our reps are suggesting
solutions we didn't even know were compatible, and customers are buying more because they
trust our recommendations. Our average deal size increased 35% in six months."

Integration that actually works: The HubSpot connector pulls directly from your existing Catsy
product data, digital assets, and relationship mappings. No duplicate data entry, no outdated
information, no manual updates. When your product team updates specifications in Catsy, your
sales team sees the changes in HubSpot automatically.
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The ROl is immediate: Beyond faster sales cycles, manufacturers report significant measurable
improvements:

1. 50% fewer post-sale clarifications about product specifications

2.45% increase in cross-sell revenue

3. Better customer satisfaction through accurate, complete information during sales
conversations

Looking ahead: Catsy's product team is already developing predictive recommendations for
HubSpot users, leveraging customer purchase history and industry trends to suggest optimal
product configurations. Imagine your CRM automatically highlighting seasonal opportunities or
alerting account managers when customers should consider equipment upgrades based on
their purchase patterns.

Beyond basic product sync: Catsy's HubSpot integration transforms every customer interaction:
1. Comprehensive quotes: Create proposals with accurate technical specifications and proper
product imagery

2. Complex portfolio management: Handle multiple customer locations with automated
compliance tracking

3. Proactive customer alerts: Notify customers about relevant product updates before they even
know they need them

Proactive relationship management: Stop reacting to customer needs—anticipate them. Catsy's
integration automatically alerts account managers when customers' purchased products have
updates, replacements, or relevant accessories available. A pneumatic tools distributor now
maintains 2,000+ active customer relationships with automated alerts for product
discontinuations, new certifications, and seasonal promotions—all managed from their existing
HubSpot workflows.

Quote accuracy that closes deals: Generic CRM product data leads to quote errors and customer
frustration. Catsy ensures every HubSpot quote includes current pricing, accurate specifications,
and proper product relationships. Your "hydraulic cylinder package" quote automatically
includes compatible fittings, required mounting hardware, and optional accessories—creating
comprehensive solutions that customers actually want to buy.

Cross-sell intelligence that drives revenue: Transform product knowledge into revenue
opportunities:

1. Smart suggestions: When contractors order industrial valves, immediately surface compatible
actuators, position indicators, and maintenance kits

2. Ranked recommendations: See suggestions organized by compatibility, margin, and customer
purchase history

3. Strategic opportunities: Turn every sales call into a chance to expand deal value with logical
product combinations



By the numbers: Early users achieved measurable results in their first quarter:
1. 80% improvement in quote accuracy
2.45% increase in cross-sell revenue

The bottom line: Catsy turns your CRM into an intelligent sales weapon that understands your
products as well as your best technical sales rep.

What's next: The HubSpot integration launches today for all Catsy customers. Industrial sales
teams ready to transform their CRM workflow can explore Catsy PIM & DAM to see how
complete product intelligence accelerates their sales process.

What is Catsy and How it Works?

Catsy is the leading all-in-one Product Information Management (PIM) and Digital Asset
Management (DAM) platform designed to help brands, manufacturers, and distributors deliver a
consistent, powerful product experience across every channel.

At its core, Catsy centralizes product data and digital assets into a single, unified source of
truth—eliminating silos, reducing errors, and empowering teams to work smarter. Whether it's
product specifications, images, videos, or marketing content, Catsy ensures that every detail is
accurate, optimized, and ready for market.

Here's how Catsy works:

1. Centralize - Import all product information and digital assets into one secure, cloud-based
platform.

2. Enrich - Enhance product content with detailed attributes, SEO-ready copy, and approved
brand assets.

3. Collaborate - Streamline workflows with version control, approvals, and team-wide visibility to
accelerate time-to-market.

4., Distribute - Publish enriched product content seamlessly to Shopify, Amazon, eCommerce
platforms, print catalogs, and beyond.

The result? Faster launches, consistent branding, and a scalable foundation for omnichannel
growth. Catsy PIM DAM is your strategic partner that helps businesses unlock efficiency, reduce
costs, and deliver a superior product experience to customers worldwide.
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