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Clock Slice Showcases Al-Personalized Cold
Email Engine, Turning ‘Spammy’ Stigma into
Sales Results

BLOOMINGTON, IN, UNITED STATES,
October 16, 2025 /EINPresswire.com/ --
Clock Slice, an automation agency
founded by student entrepreneur Nate
Lewis, launched its Al-driven cold email
system designed for short-term rental
(STR) property managers. Built to
counter the perception that cold email
is "spammy," bad for brand reputation,
and low-ROlI, the platform blends
rigorous personalization with airtight
deliverability practices, and it's already
producing outsized results. In its first
20 days, a 1,000-contact pilot
generated 11 qualified leads and
multiple new customers for Clock
Slice's flagship guest-communications
automation.

Founder of Clock Slice, Student Entrepreneur Nate
Lewis

Nate originally built Clock Slice to
tackle a specific, high-friction
bottleneck for STR operators: guest
communications. By automating routine messages, property managers can focus on higher-ROI
work like expanding their portfolio and improving service quality. The new challenge became
distribution. "Everyone starts by wondering how to market the thing they built," Nate said. "I
knew that email is still the most common way people use the internet. As long as your outreach
feels real and genuine, and you back it with a good offer or guarantee, people respond."”

Clock Slice's pipeline begins with precise targeting. The system sources and filters large prospect
databases down to a few thousand ideal contacts using more than 40 criteria - things like job
title, location, team size, industry, and relevant keywords. The system then enriches each lead
with LinkedIn profile information and uses Al to craft custom icebreakers and subject lines for
every recipient. The result reads like a thoughtful note from a real person, not a template.

From there, the engine tackles deliverability, which is often the hidden reason outreach


http://www.einpresswire.com
https://www.clockslice.com
https://www.clockslice.com
https://www.clockslice.com

underperforms. Clock Slice implements domain
“ purchasing and warmup protocols, sender-reputation
safeguards, and calibrated sending schedules to reach the
primary inbox at scale. With message content that's
concise, value-forward, and backed by a money-back
guarantee if the system doesn't perform as expected, the
campaign cleared the noise and converted.

Everyone starts by
wondering how to market
the thing they built”

Founder Nate Lewis

The company's thesis is simple: email remains one of the most effective, measurable ways to
acquire customers, precisely because most teams do it wrong. When outreach is generic, salesy,
and unsegmented, it earns the reputation it deserves. But when it's relevant, specific, and
anchored in real business value, cold email works.

Clock Slice plans to expand its automation systems to focus primarily on cold email and lead
generation success for other companies. It will use the same approach that has worked so far:
careful targeting, helpful data on each lead, short personal emails, and strong deliverability so
that messages reach the inbox. The system works end-to-end to reply to positive responses and
book appointments. Clock Slice uses a cost per appointment model, so clients only pay for
booked meetings, and both sides stay focused on results.

About Clock Slice

Clock Slice helps businesses "slice away busywork" with automation systems and Al-assisted
outreach that are personal, measurable, and built for scale. For more information or to request a
demo, contact nate@clockslice.com.

Nate Lewis
Clock Slice
nate@clockslice.com
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