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Westcon-Comstor achieves 9.8% gross sales
growth and higher profitability in H1 FY26

Cybersecurity and software momentum lift gross margin as mix shifts to recurring revenue

LONDON, UNITED KINGDOM, October 30, 2025 /EINPresswire.com/ -- Westcon-Comstor, a global
technology provider and specialist distributor, today reported strong first-half results with gross

sales up 9.8% to US $2.78 billion (H1 FY25: $2.53bn) and
“ higher profitability, driven by cybersecurity growth and a
continued shift to software and services-based recurring
revenues.

We are uniquely positioned

to drive partner success

today, while redefining and

reshaping distribution for

tomorrow.”

David Grant, CEO at Westcon-
Comstor

The six months to 31 August 2025 (H1 FY26) saw gross
profit increase 13.8% to $246 million (H1 FY25: $216m¥*)
while gross margin expanded to 25.1% (H1 FY25:
22.2%*%*),

Adjusted EBITDA*** saw a 7.3% year-on-year rise to $76.4m (H1 FY25: $71.2m), with adjusted
EBITDA margin up to 7.8%.

Cybersecurity continues to be a key driver of Westcon-Comstor’s growth, with the distributor
meeting rising demand from channel partners and their customers by leveraging its technical
expertise, value-added services and strong and growing vendor portfolio. Cybersecurity sales
grew 16% to $1.45bn (H1 FY25: $1.25bn) and represented 52% of overall gross sales, up from
49% a year earlier.

Gross sales from networking and cloud - Westcon-Comstor’s other two specialist technology
areas - also recorded year-on-year increases.

Software sales climbed 30% to $1.14bn (H1 FY25: $879m) and - combined with cloud sales - now
comprise 48% of gross sales, while hardware accounted for 29%.

Gross sales increased in each of Westcon-Comstor’s three operating regions: Europe, Middle East
and Africa (MEA) and Asia-Pacific (APAC), with MEA and APAC seeing particularly strong growth.

“In our 40th year, these results underscore Westcon-Comstor’s growth focus, agility and strategic
role at the heart of the IT channel,” said David Grant, CEO at Westcon-Comstor. “Powered by our
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data-driven approach, focus on innovation and world-class vendor portfolio, we are uniquely
positioned to drive partner success today while redefining and reshaping distribution for
tomorrow. Cybersecurity is now firmly embedded as a key boardroom priority, while cloud
adoption is accelerating and unleashing new possibilities for Al in networking. Westcon-Comstor
has the capability, solutions and coverage to empower our partners and vendors to deliver
unparalleled results in a period of rapid technological change and evolving business models.”

“The first half of FY26 exemplifies the sustainable growth that we have consistently achieved in
recent years,” said Callum McGregor, Chief Financial Officer and Chief Operating Officer at
Westcon-Comstor. “With a healthy sales pipeline, strong vendor alliances and opportunities to
grow in services and other margin-rich areas, we can look to the second half of the year and
beyond with confidence. Regardless of the macroeconomic backdrop, we will maintain our sharp
focus on driving partner and vendor success and helping to create a future-ready IT channel.”

Notes to editors

*The increase in gross profit includes indirect tax credits of US $15.5 million relating to certain
tax exposures that were successfully resolved in Westcon International’s favour during the
period. Excluding these credits, gross profit increased 6.6% year-on-year to $230m and gross
margin rose to 23.5%.

**Voluntary changes to accounting policy implemented during the year ended 28 February 2025,
specifically in relation to revenue recognition from software sales, mean restated H1 FY25
revenue totals have been used.

***Adjusted EBITDA (earnings before interest, taxes, depreciation, and amortisation) excludes
restructuring, share-based compensation expense and one-off tax items impacting EBITDA.

About Westcon-Comstor

Westcon-Comstor is a global technology provider and specialist distributor, operating in more
than 50 countries. It delivers business value and opportunity by connecting the world’s leading IT
vendors with a channel of technology resellers, systems integrators and service providers. It
combines industry insight, technical know-how and 40 years of distribution experience to deliver
value and accelerate vendor and partner business success. It goes to market through two lines
of business: Westcon and Comstor.
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This press release can be viewed online at: https://www.einpresswire.com/article/862722514
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try to be careful about weeding out false and misleading content. As a user, if you see something
we have missed, please do bring it to our attention. Your help is welcome. EIN Presswire,
Everyone's Internet News Presswire™, tries to define some of the boundaries that are reasonable
in today's world. Please see our Editorial Guidelines for more information.
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