
Onpipeline Launches Free Interactive Sales
Pipeline Calculator to Help Teams Forecast
Revenue With Confidence

sales-pipeline-calculator

The free self-service tool enables sales

reps to quantify the pipeline needed to

hit revenue targets

DUBLIN 1, DUBLIN, IRELAND,

November 10, 2025 /

EINPresswire.com/ -- Onpipeline, a

sales CRM platform built for small and

mid-sized teams to manage deals,

contacts, and activities more efficiently,

announced today the launch of its new

Sales Pipeline Calculator, a free online

tool that empowers businesses to determine the pipeline and opportunity volume required to

meet revenue goals. By modeling win rates, deal values, and sales cycle lengths, the calculator

helps teams forecast revenue, eliminate pipeline blind spots, and build predictable sales

performance.

The interactive tool invites sales reps to input core sales metrics, such as revenue targets,

conversion rate, average deal size, and sales cycle duration. With instant automated results,

sales representatives can quickly understand the number of deals needed, the pipeline value

required, and how many new opportunities they must generate weekly to stay on target.

Pipeline planning shouldn’t require spreadsheets or guesswork. The Sales Pipeline Calculator

gives sales teams clarity and control, helping them better manage deal flow while focusing on

activities that drive predictable growth.

Quantifying the Path to Revenue Success

Onpipeline’s Sales Pipeline Calculator estimates key performance outputs, including:

- Required pipeline value to hit revenue targets

- Deals needed based on win rate

- Total and average number of open deals required

http://www.einpresswire.com
https://www.onpipeline.com/
https://www.onpipeline.com/sales-pipeline-calculator/


- New deals needed each week to stay on track

- Win volume required to reach goals

For example, a team targeting $500,000 in sales over a 90-day period, with a 20% win rate and an

average deal value of $5,000, would need a $2.5M pipeline and 100 active opportunities, while

adding roughly nine new deals per week to maintain momentum.

Try it now: https://www.onpipeline.com/sales-pipeline-calculator/

Why It Matters

In a competitive market, predictable revenue is a strategic advantage. Many SMB sales teams

struggle not with closing deals, but with knowing how many deals they need open at any time to

reliably hit goals. A visual, data-driven planning tool helps sales teams:

- Forecast and allocate resources confidently

- Strengthen pipeline discipline

- Prevent end-of-quarter deal droughts

- Align marketing and outbound efforts to real volume targets

As sales cycles fluctuate and customer expectations rise, data-driven pipeline planning becomes

essential to sustainable growth and consistent deal flow.

Turning Pipeline Insights Into Action

Beyond forecasting, Onpipeline offers CRM tools that help teams build and manage qualified

pipeline: deal tracking, contact and activity management, automation, quoting, and reporting, all

designed for simplicity and adoption.

Organizations can also book a free consultation to interpret their pipeline metrics and optimize

sales processes to match revenue goals.

Sales Tool That Drives Performance

Onpipeline goes beyond basic CRM functionality. The platform gives sales teams everything

needed to execute consistently, including:

- Visual pipelines and workflow automation

- Integrated communication tools

- Document management and quoting

- Team collaboration and reporting

The result is a predictable, repeatable sales system that fuels measurable growth.

https://www.onpipeline.com/sales-pipeline-calculator/


About Onpipeline

Onpipeline is a cloud-based CRM platform that helps sales teams organize leads, track deals,

automate workflows, and win more business. Built for small to mid-sized organizations,

Onpipeline combines simplicity with power, helping teams streamline sales cycles and maintain

consistent, predictable revenue. For more information, visit https://www.onpipeline.com/

media@onpipeline.com
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