
Airhub Introduces Low-Code Partner
Onboarding to Accelerate eSIM Go-Live

Airhub B2B eSIM offers

Airhub eSIM

Airhub’s Partner Hub removes technical

friction for B2B partners, enabling faster

launches, scalable distribution & built-in

monetization across global markets

CA, UNITED STATES, December 23,

2025 /EINPresswire.com/ -- As the eSIM

market rapidly pivots toward B2B,

Airhub announced a major step

forward in partner enablement: low-

code partner onboarding designed to

help businesses launch eSIM offerings

in days, not months. Built around

Airhub’s Partner Hub, the new

approach prioritizes speed, scale, and

simplicity, while preserving the

operational depth required for serious,

large-scale partnerships.

The announcement reflects a clear industry shift. As travel brands, retailers, fintechs, and digital

platforms rush to add connectivity to their offerings, many discover that traditional API-only

models are too complex, too slow, or too resource-heavy. Airhub’s low-code onboarding

With low-code onboarding,

we’re removing excuses. If a

business wants to sell eSIMs

globally, there’s now a clear,

fast, and scalable way to do

it.”

Airhub

addresses that gap head-on.

“Our partners don’t want to become telecom companies,”

said Airhub. “They want connectivity to work as a revenue

layer inside their business. Low-code onboarding lets them

get there quickly, without engineering bottlenecks or long

integration cycles.”

FROM IDEA TO LAUNCH IN DAYS, NOT QUARTERS

At the center of Airhub’s low-code approach is the Partner

Hub, a multi-program ecosystem designed to meet partners where they are, technically and

commercially.

http://www.einpresswire.com
https://www.airhubapp.com/partner-with-us/airhub-partner-hub


Instead of forcing every partner into a full API build, Airhub offers multiple onboarding paths:

• Voucher Partner Program for retailers, travel agencies, hotels, and kiosks

• Wholesale Program for volume sellers needing discounts and backend access

• Co-Branding Program for brands that want a ready-made eSIM storefront

• Affiliate Program for publishers and content-driven partners

• API Program for platforms that do want deeper technical integration

Low-code onboarding means partners can start selling eSIMs using ready-built portals,

dashboards, and workflows, and only add deeper integrations later if and when they choose.

For many partners, the first sale can happen within days.

PARTNER HUB: MORE THAN ONBOARDING, A FULL B2B CONTROL LAYER

Airhub’s announcement is not just about speed. It’s about what partners can do once they’re

live.

Through the Partner Hub, partners gain access to:

• Voucher portal for selling eSIMs as digital SKUs

• Role-based access for teams, branches, and resellers

• Inventory visibility across plans, regions, and usage

• Customer records and transaction tracking

• Billing and reconciliation tools

• Monetization features, including partner-specific pricing and bulk discounts

• Marketing toolkits, with banners, templates, and promotional assets

This combination allows partners to operate like real eSIM businesses from day one, even

without telecom expertise.

“Low-code onboarding isn’t just about skipping development,” Airhub added. “It’s about giving

partners operational confidence. They can see what’s selling, manage teams, handle customers,

and monetize properly, all from one place.”

BUILT FOR GLOBAL SCALE FROM THE START

Airhub’s low-code model is backed by a mature global infrastructure. Partners onboard into a

platform that already supports:

• Coverage in 200+ countries and regions

• Competitive pricing models designed for resale and bundling

• Local voice plan availability alongside data eSIMs

• 24/7 support, critical for international travelers and B2B operations

• A global user base of over 1 million customers, validating performance at scale

This means new partners are not testing an early-stage system. They are plugging into an

ecosystem already operating globally, with proven reliability and demand.

DESIGNED FOR REAL-WORLD B2B USE CASES

https://www.airhubapp.com/co-branding-programs
https://www.airhubapp.com/affiliate-partner/voucher-airhub


Low-code onboarding is particularly attractive for industries where speed matters more than

custom development cycles.

Travel agencies can pre-sell connectivity via vouchers at booking.

Retailers and kiosks can sell eSIMs like mobile top-ups, without physical stock.

Hotels can offer connectivity as a guest service or upsell.

Digital platforms can test eSIM monetization before committing to full API builds.

For enterprise partners, Airhub’s approach also supports role-based access, making it easy to

manage multiple locations, departments, or resellers from a single Partner Hub account.

This flexibility is becoming increasingly important as the eSIM market shifts away from

consumer-only apps and toward distribution-led B2B models.

A STRATEGIC MOVE AS THE ESIM MARKET MATURES

With major players across the industry accelerating their B2B strategies, Airhub’s announcement

positions the company as an enabler rather than a gatekeeper.

While some providers focus exclusively on APIs, Airhub is betting on accessibility: letting partners

enter the market quickly, prove demand, and then scale deeper over time.

That philosophy is already reflected in Airhub’s broader roadmap, including:

•  ongoing expansion of Partner Hub tools

•  readiness for large-scale travel and retail partnerships

•  structured support for future B2B case-building

•  new product formats that rethink how connectivity is used over time

LOWER BARRIERS, FASTER LAUNCHES, STRONGER PARTNERSHIPS

Airhub’s low-code partner onboarding is ultimately about reducing friction on both sides of the

partnership.

Partners launch faster.

Airhub scales distribution faster.

End users get connected faster.

In a market where connectivity is becoming an expected layer of travel and digital services,

speed and simplicity are no longer nice-to-haves. They are competitive advantages.

“With low-code onboarding, we’re removing excuses,” Airhub said. “If a business wants to sell

eSIMs globally, there’s now a clear, fast, and scalable way to do it.”

About Airhub

Airhub is a global eSIM platform and Partner Hub enabling businesses to distribute, integrate,

and monetize connectivity worldwide. With coverage across 200+ countries, multiple B2B

partner programs, and a growing global user base, Airhub provides the infrastructure brands

need to turn eSIMs into a scalable revenue channel—without becoming telecom operators.
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