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Homecoming for Sales Giant Aaron Corso:
Seattle Expansion Powered by Al Tech and
National Growth

Sales consultant Aaron Corso returns to Seattle, bringing
national B2B expertise, telecom partnerships, and Al-driven
growth initiatives to local businesses.

SEATTLE, UT, UNITED STATES, January 26, 2026
/EINPresswire.com/ -- Sales consultant Aaron Corso,
known for his work across telecommunications,
automotive services, nonprofit organizations, and B2B
direct sales, is returning to the Seattle metropolitan area
after several years of making his name known in Utah.
The move marks a strategic homecoming for Corso, who
began his career in Washington State and is now
bringing an expanded portfolio of clients, partnerships,
and operational experience back to the region.

Originally from Port Orchard, Washington, Corso entered
the sales consulting field in Bellevue, where he
developed an early foundation in business-to-business
sales and client development. His initial work focused on
direct sales strategies and market outreach, laying the
groundwork for a career that would later span multiple industries and geographic markets.

Building a Legacy in Utah With AT&T

After establishing himself in Washington, Corso relocated to Utah. He broadened his
professional scope by working in B2B sales for automotive services, telecommunications, and
community-based nonprofit initiatives. During this period, he gained experience representing
AT&T in Utah markets, supporting customer acquisition efforts, and driving revenue growth for
clients. His work also included collaborations with small nonprofit organizations and an
automotive services brand focused on providing customers with replacement car keys at
reduced costs, an offering aimed at improving accessibility to essential automotive services.

Corso's tenure in Utah played a significant role in shaping his approach to sales consulting. By


http://www.einpresswire.com
https://www.apexoperations-inc.com/apex-team

working across both large corporate
partnerships and smaller, mission-
driven organizations, he developed a
consulting model centered on
adaptability, people management, and
strategic marketing. This model
emphasizes direct engagement,
scalable sales systems, and long-term
client growth rather than short-term
transactional outcomes.

Over time, Corso expanded his
operations to four offices, supporting
clients in multiple markets while
refining internal training, leadership
development, and team-based sales
execution.

High Ambitions for Home State Growth
With Al Technology

Now returning to Seattle, Corso plans
to more than double the number of
offices he operates by the end of next
year. The expansion is intended to
support both existing clients
transitioning into the Pacific Northwest
market and new partnerships within
the region. His return also includes the
continuation of his work with AT&T, as
well as the introduction of new
technology-focused initiatives designed
to support local businesses.

Among these initiatives is Corso's

partnership with Webware.ai, a company providing Al-driven tools for B2B sales and marketing.
Through this partnership, Corso aims to help businesses integrate artificial intelligence into their
sales processes, enabling improved lead management, customer engagement, and operational
efficiency. The rollout of these Al-supported campaigns is expected to focus on practical
applications that align with the needs of small and mid-sized businesses, particularly those
navigating increasingly competitive markets.

Corso has identified artificial intelligence as a key component of his long-term growth strategy.



He views Al not as a replacement for human-led sales
but as a tool that can enhance data-driven decision-
making, streamline outreach, and allow sales teams to
focus on relationship-building and strategy. This
approach reflects a broader trend within B2B sales,
where technology is increasingly used to support
scalable growth and market expansion.

Giving Back to the People Who Raised Him

In addition to expanding his client portfolio, Corso has
expressed a strong interest in supporting local
businesses in the Seattle area. Having grown up in
Washington state, he has described the move as an
opportunity to reinvest his experience and resources into
the community that shaped his early interests in
business and sales. His goal is to work with local
entrepreneurs and business owners to help them
strengthen their sales infrastructure, adapt to new
technologies, and compete more effectively in evolving
markets.

Corso’s background in people management and team development is expected to play a central
role in this effort. Throughout his career, he has emphasized leadership training and internal
growth as essential components of sustainable business expansion. By building teams that
understand both strategic marketing principles and direct sales execution, he aims to create
operational models that can scale across industries and regions.

As Corso reestablishes his presence in Seattle, his focus remains on measured growth, long-term
partnerships, and the integration of emerging technologies into traditional sales frameworks. By
bringing established clients, national partnerships, and new Al-driven initiatives to the region, he
seeks to contribute to the local business ecosystem while continuing to expand his consulting

operations.

The return to Seattle represents both a professional milestone and a personal one for Corso.
With roots in the community and a career shaped by experience across multiple markets, his
next phase centers on combining national-level expertise with local engagement. As businesses
across the Pacific Northwest continue to adapt to technological and economic change, Corso's
work will focus on helping organizations navigate that transition through strategic sales
consulting, leadership development, and technology-enabled growth.

For additional information or media inquiries, please contact Aaron Corso via email or through

his business offices in the Seattle metropolitan area.


https://www.apexoperations-inc.com/contact-1
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