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How RidePair Is Using Al to Fix Carpooling'’s
Trust Problem — and Why Investors Are
Paying Attention

SANTA MONICA, CA, UNITED STATES, February 12, 2026 /EINPresswire.com/ -- Carpooling has
always made sense on paper. Fewer cars. Lower costs. Lower emissions. And yet, it never really
worked. For decades, startups tried to revive it with better maps, cleaner interfaces, and tighter
pickup windows. Adoption stayed low. Retention stayed worse. Most users treated carpooling as
a last-ditch option, not a daily habit. According to RidePair, the failure had nothing to do with
routing. It was trust.

“Carpooling didn't fail because people don't care about cost or climate,” said Deborah Kenney,
Founder of RidePair. “It failed because no one wants to gamble their daily commute on a
stranger who might cancel, show up late, or just be a bad fit. That's a trust problem — not a
logistics problem.”

From Carpooling to “Pairing”

RidePair is reframing the category entirely. The company calls its approach Pairing — the
evolution of carpooling — and it's built around an Al system designed to learn which people
actually work well together over time. Instead of matching riders solely on time and distance,
RidePair’'s platform analyzes behavioral and preference data such as schedule consistency,
reliability history, communication style, and past ride outcomes. As trips are completed, the
system learns which pairings succeed — and which break down — then optimizes future
matches accordingly. The goal isn't one-off rides. It's repeat, dependable shared commuting.

“Daily commuting is a repeated social contract,” Kenney said. “Al finally allows us to model that
contract at scale.”

Why Al Changes the Equation

Legacy carpooling platforms relied on static rules: route overlap, availability, proximity. RidePair’s
system is adaptive. Every completed pairing feeds the model with new signals — improving
match quality, reducing cancellations, and increasing rider confidence.

That learning loop creates outcomes earlier platforms struggled to achieve:

* Higher ride completion rates

« Lower churn after the first successful pairing

+ Stronger retention driven by stable, repeat matches


http://www.einpresswire.com

“Route-only matching works for ride-hailing because the relationship ends when the ride ends,”
Kenney explained. “Commuting doesn't work that way. If trust isn’t there, the system collapses.”

A Data Moat Built on Human Behavior

What makes RidePair defensible isn't just its algorithm — it's the data being generated.

As more users complete successful pairings, the platform builds a proprietary dataset around
human compatibility in commuting contexts. That data improves the Al, which improves
matches, which drives retention — creating a feedback loop that compounds over time. Better
matches lead to more rides.

More rides lead to better data. Better data leads to better matches. “It's a classic flywheel,”
Kenney said, “but instead of optimizing supply and demand, we're optimizing trust.”

Why This Matters Now

Transportation remains the largest source of greenhouse gas emissions in the U.S., yet most
solutions require new infrastructure, new vehicles, or regulatory mandates. Pairing works with
cars already on the road. By making shared rides predictable and comfortable, RidePair lowers
the behavioral barrier that has kept carpooling from scaling — unlocking immediate reductions
in single-occupancy vehicle trips without forcing lifestyle changes. “Al doesn't just optimize
routes,” Kenney said. “It optimizes human systems. That's what mobility has been missing.”

The Funding Signal

RidePair's approach is starting to resonate beyond users. The company is currently in active
fundraising discussions, with interest from climate-focused funds, mobility investors, and
strategic partners exploring employer- and city-level deployments. While RidePair declined to
disclose round size or valuation, the company confirmed that capital will be used to expand its Al
models, enterprise partnerships, and multi-city rollout. “We're building infrastructure, not a
feature,” Kenney said. “And infrastructure takes patience, data, and the right partners.”

The Bigger Bet

RidePair isn't positioning itself as another rides app. It's betting that trust — learned, measured,
and scaled through Al — is the missing layer in shared mobility. If it's right, Pairing could finally
turn carpooling into what it was always meant to be:

Not a gamble — but dependable daily transportation.
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About RidePair Inc.

RidePair is a software company that has developed an app for coordinating, enabling, and
verifying ride sharing. This is not ride sharing, such as Uber, where the driver is essentially
offering a taxi service, but true ride sharing in which everyone in the car is sharing the ride to go
to a similar place - e.g., co-commuting to work with colleagues. Unlike taxi-like services, which
increase the number of cars on the road, true ride sharing has been shown to be one of the
most effective means of reducing cars on the roads and thus reducing traffic, emissions, and
even reducing roadway maintenance. The issue has been verifying that ride sharing or co-
commuting is actually occurring, which issue we believe will be solved by the Ridepair app.

For More Information
To learn more about Ridepair Inc. and its Reg A offering, please visit www.ridepair.io

Forward Looking Statements

This press release contains forward-looking statements, which are statements regarding all
matters that are not historical facts and include statements regarding Ridepair’s current views,
hopes, intentions, beliefs, or expectations concerning, among other things, the consummation of
the offering, and Ridepair’s results of operations, financial condition, liquidity, prospects, growth,
strategies, and position in the markets and the industries in which it operates.

These forward-looking statements are generally identifiable by forward looking terminology such
as “expect,” “believe,” “anticipate,” “outlook,” “could,” “target,” “project,” “intend,” “plan,” “seek,”
“estimate,” “should,” “will,” “approximately,” “predict,” “potential,” “may,” and “assume,” as well as
variations of such words and similar expressions referring to the future.

Forward-looking statements are based on Ridepair’s beliefs, assumptions, and expectations,
taking into account currently known market conditions and other factors. Ridepair’s ability to
predict results or the actual effect of future events, actions, plans, or strategies is inherently
uncertain and involves certain risks and uncertainties, many of which are beyond its control.
Ridepair’'s actual results and performance could differ materially from those set forth or
anticipated in its forward-looking statements. Factors that could cause Ridepair’s actual results
to differ materially from the expectations described in the forward-looking statements include,
but are not limited to, the factors described in the Offering Circular entitled “Risk Factors.” When
considering forward-looking statements, you should keep in mind the risk factors and other
cautionary statements included in this press release, the Offering Circular and Ridepair’s other
filings with the SEC, if and when made. You are cautioned that the forward-looking

statements included in this press release are not guarantees of future performance, and there
can be no assurance that such statements will be realized or that the forward-looking events and
circumstances will occur. Any forward- looking statement made by Ridepair in this press release
speaks only as of the date of this press release, and Ridepair undertakes no obligation to publicly
update any forward-looking statement except as may be required by law.
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