ﬁPREsswiRE

FunnL Surpasses 450 Clients as Human-Led Al
Drives Demand for Real B2B Sales Meetings

As Al outreach fatigue grows, demand for
qualified sales meetings is reshaping how
B2B pipeline gets built

PA, UNITED STATES, March 17, 2026
/EINPresswire.com/ -- FunnL
(www.funnl.ai), a human-led, Al-
assisted B2B growth platform serving
mid-market and enterprise companies
across North America and Europe,
today announced it has surpassed 450
clients, marking its fastest year of client
growth since the company'’s founding
in 2013.

The milestone reflects a growing shift
in the market: organizations burned by
a generation of low-cost, high-volume
Al outreach tools are now seeking

platforms capable of producing
completed, context-aware sales
meetings with qualified buyers.
®

The past several years produced an FunnL- Your complete end-to-end growth engine
explosion of Al sales tools — many

promising to replace human-led

prospecting at a fraction of the cost, including one-person operations claiming to deliver results
at one-tenth the price. The results, for many buyers, have been costly. Flooded inboxes, generic
messaging, and pipeline reports full of unresponsive “leads” exposed a fundamental flaw:
automation had been applied to volume, not to judgment.

Prospects learned to ignore the noise, and sales teams were left with activity metrics that did not
translate to revenue. Buyers have since learned to tell the difference between a database and a
real, context-aware meeting with a qualified decision-maker. Human-in-the-loop is now the
approach the market is catching up to — and FunnL built it that way from the start.
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“The industry automated the wrong thing and is now seeing the consequences,” said Alpesh
Kumar, Chief Operating Officer at FunnL. “When many organizations focused on scaling outreach
volume, we focused on keeping human judgment at the center of the process. That human-in-
the-loop approach continues to drive stronger pipeline outcomes for our clients.”

Funnl's model pairs Al-driven research and targeting with human oversight at each stage of
pipeline development — from account selection and messaging through appointment setting
and meeting qualification. Every sales meeting delivered to a client has been researched,
personalized, and confirmed by a human team member. The result is a meeting that arrives with
context, intent, and a buyer who shows up ready to talk.

FunnL's growth to 450 clients across technology, SaaS, professional services, and manufacturing
sectors was supported by senior leadership additions, expanded delivery capacity, and a
Hyderabad office expansion over the past year. The company operates from offices in
Philadelphia, Bengaluru, and Hyderabad — a distributed infrastructure supporting delivery
across time zones for clients in North America and Europe.

“Pipeline quality, and completed sales meetings, are becoming the metric that determines
whether companies consistently meet their revenue targets,” Kumar added. “Organizations that
combine technology with human judgment are seeing stronger results — and that's exactly the
model we've built.”

About FunnL

Founded in 2013, FunnL is a human-led, Al-assisted B2B growth platform delivering qualified
sales meetings for more than 450 mid-market and enterprise clients across North America and
Europe. Its complete solution spans demand generation, lead generation, appointment setting,
account-based marketing, video content production, and social media management — unified
around the goal of predictable, human-verified pipeline. FunnL operates from offices in
Philadelphia, Bengaluru, and Hyderabad. For more information, visit www.funnl.ai.
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