
Fountain Forward Releases April 2026 U.S.
Auto Sales Forecast and Automotive Industry
Outlook

U.S. Light Vehicle Sales Expected at 16.1 Million SAAR as Market Normalizes Following Strong March

HOUSTON, TX, UNITED STATES, May 5, 2026 /EINPresswire.com/ -- April 2026 — Fountain

Forward projects that the upcoming economic release for U.S. Light Vehicle Sales will reach a

16.1 million seasonally adjusted annual rate (SAAR) for April 2026, following a notably strong 16.3

million SAAR in March.

This forecast reflects a modest month-over-month decline as the market transitions from peak

tax refund season into a more normalized demand environment. While showroom traffic

remains healthy, some pull-forward demand from March and continued affordability

challenges—particularly elevated monthly payments and negative equity—are expected to weigh

slightly on overall volume.

Automotive Industry Outlook

Fountain Forward’s automotive industry outlook for April 2026 indicates that U.S. vehicle sales

remain resilient, though moderating slightly following a strong March. While the spring selling

season continues to support demand, early signs of normalization are emerging as tax refund

momentum begins to taper and affordability pressures persist.

By analyzing historical sales performance, high-frequency economic indicators, dealer

benchmarks, and proprietary behavioral signals, Fountain Forward delivers an automotive

market forecast designed to help dealers anticipate near-term demand, optimize marketing

investments, and align inventory strategy in a shifting economic environment.

Industry Commentary

“Our automotive market forecast reflects a market that is still strong, but beginning to normalize

after peak seasonal tailwinds,” said Phil Trzebiatowski, Director of Client Retention at Fountain

Forward. “March benefited from exceptional tax refund strength and pent-up demand, while

April begins to show a more sustainable pace of retail activity.”
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“Even with strong consumer liquidity earlier in the spring, affordability remains a key constraint,”

said Stephen Jurgella, Chief Executive Officer of Fountain Forward. “Dealers should expect

continued engagement, but with more friction in deal structure and closing.”

Key Dealer Takeaways for April

Inventory Strategy: Maintain disciplined inventory levels as demand stabilizes; prioritize price-

sensitive segments and used vehicles.

Marketing Strategy: Shift messaging away from tax refund urgency toward value, affordability,

and payment flexibility.

F&I Focus: Prepare for continued pressure from negative equity and stretched loan terms

impacting approvals.

Sales Execution: Expect steady traffic, but more negotiation and longer decision cycles from

consumers.

Data-Driven Forecasting Advantage

Fountain Forward’s unique advantage lies in its ability to connect automotive industry insights

directly to dealership growth strategy. Through its Automotive Accelerator, the company helps

dealers generate more qualified leads, identify bottlenecks limiting sales, and deploy marketing

investments where they are most likely to drive vehicle sales.

Rather than relying on isolated ad metrics, Fountain Forward uses a full-funnel approach

designed to help dealers sell more vehicles with greater consistency, stronger accountability, and

clearer visibility into performance drivers in today’s automotive market.

The company’s forecasting framework integrates proprietary consumer behavioral indicators,

sentiment measures, and leading economic variables to translate complex market data into

clear, actionable insights for dealerships operating in competitive local markets.

Prior Forecast Performance

Fountain Forward’s March forecast projected a 15.9 million SAAR, compared to an actual

reported result of 16.3 million SAAR. Recent forecasts have outperformed broader Wall Street

analyst consensus, demonstrating both directional accuracy and consistency through the use of

proprietary, street-level data.

About Fountain Forward



Fountain Forward is an automotive marketing and analytics agency specializing in vehicle sales

forecasting, automotive market analysis, and dealership performance insights. By combining

national automotive trends with dealership-level and high-frequency data, Fountain Forward

delivers trusted industry outlooks that help dealers plan for sustainable growth.

For deeper insight into current market trends and dealership implications, watch the Automotive

Market Minute, Fountain Forward’s monthly video series breaking down the latest automotive

sales trends and industry data.
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