
Goodword Turns Your Scattered Contacts Into
Your Most Valuable Business Asset

The relationship management platform works as a personal CRM, consolidating everyone you know

and putting your network to work the moment it matters.

AUSTIN, TX, UNITED STATES, June 24, 2026 /EINPresswire.com/ -- Most professionals carry a

network worth more than any tool on their desk, yet that network sits scattered across inboxes,

phones, message threads, and half remembered introductions. Goodword was built to solve

exactly that problem. The company offers a relationship management platform that consolidates

everyone a person knows into one organized, searchable system, then puts those connections to

work at the precise moment they matter most.

At its core, Goodword functions as a personal CRM designed for the way business people

actually operate. Traditional sales tools were built to track deals and pipelines, not the human

relationships that quietly drive careers and companies. Goodword flips that model. Instead of

asking users to log activity into rigid fields, it pulls together the connections they have already

made and surfaces the right person at the right time, whether that means finding a warm

introduction, remembering a promised follow up, or reconnecting with someone before an

important meeting.

The platform is built for founders, investors, executives, go to market professionals, and

community builders, the people whose work runs on relationships. For this audience, a contact

list is not an address book. It is an asset. Goodword treats it that way, giving users a single place

to see, organize, and act on their entire network rather than letting valuable connections quietly

go cold.

Several capabilities set Goodword apart as relationship management software rather than a

simple contact store. Intelligent search and chat lets users find anyone in their network and act

in the same breath, asking plain language questions and getting answers they can move on

immediately. Recommendations surface the right person when a need arises, so the most useful

connection is offered rather than hunted down. Reminders keep promised follow ups from

slipping, turning good intentions into messages that actually get sent. IRL Mode captures new

contacts in the room at events and meetings, so a conversation never ends as a forgotten name

on a badge.

Goodword also meets people inside the tools they already use. Its integrations bring scattered
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relationships from across email and other systems into one place, and Goodword in Claude lets

users tap their network from inside an assistant they already rely on. A Debrief feature lets users

talk through a meeting and have Goodword file the details, while network sharing and network

organization help teams build any list and keep it current automatically. Taken together, these

features make network management something that happens quietly in the background rather

than a chore that never quite gets done.

The thinking behind the product is simple. Relationships compound when they are tended and

decay when they are ignored, and most people lose track long before they intend to. By

consolidating contacts and adding a layer of intelligence on top, Goodword helps users hold on

to the value they have already created and act on it when it counts. The result is less time spent

digging through old threads and more time spent on the conversations that move work

forward.

Goodword is available now, with a free trial for professionals who want to finally see their

network in one place. Thousands of professionals already use the platform to stay on top of the

relationships that matter most.

About Goodword

Goodword is a relationship management platform that consolidates everyone you know and

puts your network to work the moment it matters. Built for founders and operators who run on

relationships, it serves as a personal CRM that helps users organize, search, and act on their

connections. Learn more at goodword.com.
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