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Fountain Forward Forecasts June 2026 U.S.
Auto Sales at 16.1 Million SAAR as Affordability
Pressures Persist

Inventory Availability, Incentive Activity, and Used Vehicle Demand Expected to Shape Summer Sales
Performance

HOUSTON, TX, UNITED STATES, July 1, 2026 /EINPresswire.com/ -- Fountain Forward projects the
upcoming economic release for U.S. Light Vehicle Sales will be a 16.1 million seasonally adjusted
annual rate (SAAR) for June 2026.

This automotive market forecast reflects a market that remains fundamentally healthy but
somewhat constrained by affordability concerns. While consumer demand continues to support
vehicle sales, many buyers remain sensitive to monthly payments, financing costs, insurance
expenses, and overall vehicle affordability.

As the summer selling season progresses, dealership competition is expected to intensify.
Inventory levels remain healthier than in recent years across many brands, creating additional
pressure on manufacturers and retailers to utilize incentives and financing offers to maintain
sales momentum.

At the same time, used vehicle demand continues to show resilience as many consumers seek
lower-cost alternatives to new vehicles. Elevated wholesale values and limited availability of late-
model used inventory continue to support pricing across much of the used market.

Automotive Industry Outlook

Fountain Forward’s automotive industry outlook for June 2026 indicates that the U.S. auto
market remains in a period of normalization following stronger performance earlier in the year.

Although economic conditions remain supportive of vehicle demand, affordability challenges
continue to influence consumer purchasing behavior. Buyers are increasingly extending loan
terms, trading down to lower-priced vehicles, and dedicating more time to shopping and
comparing financing options before making purchase decisions.

The electric vehicle market also continues to evolve following the expiration of federal EV
purchase incentives in late 2025. While EV adoption remains an important long-term trend,
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many manufacturers have adjusted product strategies and are placing greater emphasis on
hybrids and value-oriented vehicle offerings.

Meanwhile, increased manufacturer incentives, improving inventory availability, and steady
replacement demand continue to provide support for overall market stability.

By analyzing historical sales performance, high-frequency economic indicators, dealer
benchmarks, and proprietary behavioral signals, Fountain Forward delivers an automotive
market forecast designed to help dealers anticipate near-term demand, optimize marketing
investments, and align inventory strategy in a shifting economic environment.

Auto Industry Insights for Dealers

“Although consumer surveys are at 40-year lows, consumers remain heavy spenders in most big
ticket categories. Many categories adjacent to the Automotive space, such as motorcycles and
powersports are seeing excellent recent sales momentum. Consumers are complaining-while-
buying. In other words, they are providing negative survey answers but are out in the aisles
shopping anyway.” Stephen Jurgella, CEO at Fountain Forward.

Key Dealer Takeaways for June

Inventory Strategy

Maintain a balanced inventory mix while prioritizing vehicles that align with affordability-focused
consumer demand. Value-oriented new vehicles and quality used inventory are expected to
remain key traffic drivers.

Marketing Strategy

Highlight payment-focused messaging, financing flexibility, manufacturer incentives, and trade-in
opportunities. Consumers remain highly payment-sensitive and increasingly comparison shop
across dealerships.

F&I Focus
Prepare for continued pressure from negative equity, longer loan terms, and financing
qualification challenges. Transparent payment scenarios can help improve conversion rates.

Sales Execution

Expect consumers to remain active in the marketplace while exhibiting longer consideration
periods and greater price sensitivity. Strong follow-up processes and rapid response times
remain critical.

The Automotive Accelerator

Fountain Forward's unique advantage is its Automotive Accelerator. Through the Automotive



Accelerator, the company helps auto dealers generate more qualified leads, identify bottlenecks
limiting sales, and deploy marketing investments where they are most likely to drive vehicle
sales.

Rather than relying on isolated ad metrics, Fountain Forward uses a full-funnel approach
designed to help dealers sell more cars with greater consistency, stronger accountability, and
clearer visibility into what is driving performance in today’s automotive market.

Fountain Forward's forecasting framework integrates proprietary consumer behavioral
indicators, sentiment measures, and leading economic variables to translate complex market
data into clear, actionable insights for dealerships operating in competitive local markets.

Prior Forecast

Fountain Forward's May forecast projected a 15.7 million SAAR for May 2026, compared to an
actual reported result of 16.1 million for May.

Fountain Forward continues to refine its forecasting framework using proprietary street-level
behavioral data, dealership performance indicators, and evolving macroeconomic conditions to
improve directional accuracy and market responsiveness.

If you want to hold us accountable to the actual number, Fountain Forward projects the
upcoming economic release for U.S. Light Vehicle Sales will be a 16.138 million seasonally
adjusted annual rate (SAAR) for June 2026.

About Fountain Forward

Fountain Forward is an automotive marketing and analytics agency specializing in vehicle sales
forecasting, automotive market analysis, and dealership performance insights. By combining
national automotive trends with dealership-level and high-frequency data, Fountain Forward
delivers trusted automotive industry outlooks that help dealers plan for sustainable growth.

For deeper insight into current market trends and dealership implications, watch the Automotive
Market Minute, Fountain Forward’s monthly video series breaking down the latest automotive
sales trends and industry data.
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