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Itramei Democratizes Elite Sales Coaching,
Opens Enterprise Al Simulation Engine to
SMBs and Solo Professionals

Itramei opens its enterprise Al sales
simulation engine to SMBs and solo
founders to eliminate revenue-killing
communication gaps on demand.

DUBLIN, IRELAND, July 13, 2026
/EINPresswire.com/ -- Itramei, the Al
Simulation Engine originally built for
enterprise Go-To-Market teams, today
announced the launch of its new self-
serve platform. For the first time,
SMBs, solo founders, and individual
sales professionals can access elite, on-
demand sales communication
coaching directly, bypassing the need
for enterprise-level budgets or internal
approvals.

Historically, high-level conversational
intelligence and active simulation have

GENERIC FEEDBACK )

( GENERIC ROLEPLAY )

TEAM-WIDE PATTERNS EVERY REP'S BLIND SPOTS

ACTIONABLE COACHING
DELIBERATE PRACTICE AT SCALE

The Sales Training Gap: While traditional roleplay and
generic Al only scratch the surface, Itramei's Al
simulation engine uncovers critical communication
habits and blind spots at scale.

been gated behind large corporate contracts. Individual Account Executives, managers, and
founders were forced to rely on theoretical classroom training or, worse, risky practice on real,

high-value leads.

"We built the solution we wish we had during our own sales careers," says Neda Jawad, CEO of
Itramei. "Having access to the right tools matters more than ever, but tools cannot replace actual
skills. Skills are acquired by doing. Our new release skips the wait and distills complex theory into

practical, accessible simulations."

The self-serve release completely simplifies the technical setup, allowing anyone to start running
highly personalized, high-stakes business simulations in minutes.

Key benefits of the self-serve platform include:
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- Risk-Free Execution: Moving from
passive theory to active practice

without burning real pipeline.

- Contextual Performance Breakdown: -

Users receive highly detailed, objective

reports isolating the specific o \
communication habits holding them

back. A

- Method-Agnostic Coaching: The Al
focuses on fundamental sales-specific
communication, ensuring consistent
improvement regardless of your
specific sales background.

The core philosophy driving the release
is simple: It does not only teach you
sales; it makes you do sales. By
replacing inorganic, anecdotal
roleplays with consistent, Al-driven
feedback, Itramei allows any professional to learn exactly what they need to do differently to get
past their specific bottlenecks.

Itramei - The Communication Intelligence Platform
for high-performance teams.

With this launch, the ability to practice, measure, and scale communication skills is no longer
exclusive to the enterprise. It is now available to anyone, on demand.

About Itramei:

Itramei is a communication intelligence platform. Its Al Simulation Engine is designed to
eliminate revenue leaks in B2B sales. By turning subjective communication gaps into objective
data, the platform allows commercial teams and individuals to isolate bottlenecks, accelerate
ramp-up times, and scale predictable revenue through live Al roleplay.
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