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In the Age of Artificial Intelligence, Real Estate
Expertise is the Decisive Advantage

As Al reshapes real estate, John R. Wood
Christie’'s shows what technology can’t
replace: history, trust and local expertise
since 1958.

NAPLES, FL, UNITED STATES, July 14,
2026 /EINPresswire.com/ -- Walk
through a high-end listing in Naples
today, and odds are good the person
touring it already knows the
comparable sales, the lot lines, even
the flood zone — pulled up on a phone
before they stepped through the

door.

John R. Wood Christie's International Real Estate
successfully represents luxury waterfront properties
throughout Southwest Florida, helping the brokerage
surpass $3 billion in closed residential sales volume
by the end of June 2026.

That's the world Al has built for real
estate, seemingly overnight. Data that
once took an agent days to compile now arrives instantly, and on the surface, it looks like the
playing field has finally evened out.

Except equal access to data was never really the advantage
“ at this level of the market. The advantage was always

Al has changed how quickly something harder to digitize.

buyers and sellers access
information, but at the
luxury level, data is only the
start. Real value comes from
experience, relationships
and local knowledge.”

James Schnars, Chief

Marketing Officer

In a segment where transactions run into eight figures, and
where a deal can hinge as much on a property's emotional
pull as its square footage, information has always been the
easy part. The harder part — reading that information
correctly, building a strategy around it, knowing which
relationships to lean on — is where outcomes actually get
decided.

Take the recent changes to buyer-broker agreements. Buyers across the industry are now
expected to formalize representation earlier, sometimes before they've toured a single property.


http://www.einpresswire.com

For most buyers, that's an adjustment.
For luxury buyers — often purchasing
through a trust, an LLC, or in the
middle of relocating multiple
properties at once — it adds a layer of
complexity that few tools are built to
navigate.

An Al tool will happily generate a TRTIAE
confident number for what an estate 3 - Wi \ %
might be worth. Predicting how that ’ )‘. ﬁ
same estate will land with the small ‘ o

handful of buyers who can actually -~
afford it is a different exercise
altogether — call it instinct, or pattern
recognition earned from years of
watching these deals come together.
The gap between a list price and a

closing price often lives exactly there,
in territory no spreadsheet maps.

A luxury waterfront residence in Naples showcases
the lifestyle and market strength helping John R.
Wood Christie’s International Real Estate surpass $3
billion in closed residential sales volume by midyear
2026.

Sometimes the example is smaller, but
no less telling. Local headlines this year
noted that Collier County's taxable
property values dropped nearly 6
percent — seemingly good news for
homeowners bracing for higher bills.
But because taxing authorities can
adjust millage rates during budget
season, that relief is far from a sure
thing. For owners of multimillion-dollar  This Gulf-front Naples residence listed by John R.

properties, the difference carries real Wood Christie’s International Real Estate showcases
weight. Untangling it — alongside the luxury coastal lifestyle and waterfront expertise
exemptions, portability, and the tax the brokerage represents across Southwest Florida.

gap between Florida and wherever a
buyer might be relocating from — is
exactly the kind of work that rewards someone who has spent years inside these numbers.

John R. Wood Christie's International Real Estate has operated in Southwest Florida since 1958 —
long enough to have guided clients through every kind of cycle the region has thrown at it.
Booms, hurricanes, and the slow, unglamorous recoveries that rarely make headlines but quietly
define long-term value.



Today, nearly 900 agents across more
than 20 offices carry that institutional
memory forward, operating under the
Christie's International Real Estate
banner — a name with more than a
century of history in exactly this kind of
property. That heritage tends to show
up in the details that matter most at
this level: discretion, access to
opportunities that never reach a public
listing, and a global network that can
connect a waterfront estate in Naples
with the right buyer anywhere on the
map.

John R. Wood Christie's International Real Estate’s
And that network delivers. In 2025, Fort Myers Beach office at 6875 Estero Blvd.

John R. Wood Christie's earned two
Network Referral Performance Awards
from Leading Real Estate Companies of JOHN RWOOD CHRISTIE’S
the W0r|d® J— the G|oba| A“iance C|ub — PROPERTIES — INTERNATIONAL REAL ESTATE
award for closing referrals across
international borders, and the Million
Dollar Club award for sending five or
more outgoing referrals priced at $1 million or above. For a seller whose ideal buyer might be in
London or Sdo Paulo, or a family relocating and needing a trusted introduction somewhere new,
these aren't abstract accolades. They're connections already at work.

Luxury buyers rarely make decisions based on countywide trends or assessment data. What
draws them in is harder to quantify — waterfront views, privacy, the simple scarcity of new
construction in a place where land isn't getting any more plentiful. They think in years and
decades, weighing intangibles like how a home feels and how a community lives, the kind of
thing that has never shown up on a spreadsheet and probably never will.

This is where experience earns its keep. Not in the search itself, but in everything that follows:
reading what a seller actually wants, sensing which off-market opportunities exist before they're
ever announced, knowing how to put a property in front of the right buyer at exactly the right
moment.

Al does deserve credit. For buyers and sellers just beginning to explore the market, these tools
offer a faster, more informed starting point than anyone had a decade ago.

But a luxury transaction is still, at its core, a negotiation between people — shaped by competing
interests, significant sums, and decisions that ripple well past the closing table. As that process



unfolds, having someone who has stood in this exact moment before, who knows the market
and the players and which relationships actually move a deal forward, starts to matter in ways
that are hard to measure until the moment arrives.

Technology shapes how the journey begins. Experience shapes how it ends. And at this level of
the market, that's usually the distinction that matters most.

About John R. Wood Christie’s International Real Estate

Founded in 1958, John R. Wood Christie’s International Real Estate is the oldest major real estate
brokerage in Southwest Florida. Family-owned and operated, it is consistently the leading firm in
market share across Collier, Lee and Charlotte counties. With 20 offices and approximately 900
agents and staff, the company combines more than 65 years of local expertise with global reach.
For more information, visit JohnRWood.com.
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