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Beyond Legal Advice: How Alina Kipnis Helps
Founders, Investors, and Brands Build,
Protect, and Scale Their Businesses

For Alina Kipnis, the law isn't just about
managing risk; it's about helping
entrepreneurs build businesses that can
grow, attract investment, and endure.

NEW YORK CITY, NY, UNITED STATES,

August 4, 2026 /EINPresswire.com/ -- -; L) -
Founders spend years building Alina Kipnis helps startups navigate legal challenges
products, raising capital, and while building strong brands and businesses with
developing brands, yet some of the confidence.

most expensive challenges they face

rarely begin with competition; they

begin with legal blind spots: undocumented ownership, a cap table that tells half the story, or a
partnership built on assumptions instead of agreements, issues that surface when investors or
acquirers start asking questions.

Startup, brand, and venture capital attorney Alina Kipnis
“ helps founders, investors, brands, and talent navigate risk
and protect enterprise value. At Foster Garvey, she serves
as a strategic legal advisor, helping companies raise
capital, scale their businesses, protect intellectual property,
and negotiate key agreements that support long-term
growth and exit.

To advise effectively, you
have to understand the full
context, the business model,
incentives, growth plans,
brand, investors, and long-

term goals.” , . , .
What differentiates her approach is that she views legal

Alina Kipnis ' . .
strategy as a business tool rather than a reactive function.

“Founders often think legal becomes important when something goes wrong. By then, it's usually

too late. The most valuable legal work happens before the problem exists.”

“My job isn't just drafting documents. It's helping founders preserve ownership, maintain
leverage, and avoid mistakes that become expensive later.”


http://www.einpresswire.com
http://www.linkedin.com/in/alinakipnisesq
http://www.foster.com/people-alina-kipnis

Kipnis immigrated to America from Ukraine at the age of seven, with a few colors and two poems
memorized in English. She remembers sitting in the living room, playing with old FedEx
envelopes and pretending she worked in an office while watching Matlock—a show about a
sharp attorney asking questions, uncovering the truth, and helping others navigate difficult
situations. He was quick, witty, and always found answers others missed. The ambition was
clear: she wanted to be a lawyer. The path was not.

One of Kipnis's earliest memories is sitting in a second-grade classroom in Brooklyn, surrounded
by conversations she couldn't understand. The one subject that made sense was math; it was
the same in every language.

As her English improved, so did her confidence. By third grade, she was helping classmates with
math (often getting in trouble talking during class) and discovering something she still enjoys
today: taking something that feels complicated and helping clients move forward with
confidence. That instinct never changed. Today, she sees founders doing something similar,
betting on themselves, building before there is proof, and moving forward before others can see
the vision.

“I understand what it's like to bet on yourself before there’s proof it's going to work. That's a
feeling many founders know well.”

She began in risk and regulatory consulting at PricewaterhouseCoopers before moving into
structured finance at Orrick. While the work was intellectually challenging, she was drawn to
entrepreneurs and emerging businesses.

The COVID pandemic became an unexpected turning point.

As work in structured finance slowed, Kipnis had time to think. While she appreciated the
sophistication of structured finance, she realized she wanted to be closer to the people making
decisions, building businesses, and shaping the future of an industry. She wanted to work on
something tangible—to see ideas become companies, companies become brands, and brands
become enduring businesses.

“I loved working with founders. There was an energy to it. They were building something from
nothing, and | wanted to help them do it.”

Then the market shifted again.
Following the collapse of Silicon Valley Bank, startup and venture activity slowed, and many

advised her to return to the more predictable world of structured finance. Instead, she trusted
her instincts.



“I didn't want to just work on financings. | wanted to help build. | had a vision for the type of
practice | wanted and the clients | wanted to serve, and | wasn't ready to let that go.”

That conviction ultimately led her to Foster Garvey.

Kipnis was looking for more than a platform—she was looking for the ability to build the type of
practice she envisioned, representing founders, brands, talent, and growth-stage businesses.

At Foster Garvey, she found a firm whose entrepreneurial mindset mirrored her own. The firm's
collaborative platform allows her to work across disciplines and help clients navigate challenges
that rarely fit into a single category.

Rather than focusing on a single transaction, Kipnis helps clients navigate the full lifecycle of
growth—from formation and fundraising to strategic partnerships, brand development, and
expansion. The breadth of Foster Garvey's platform allows her to continue growing alongside her
clients as their businesses evolve.

For Kipnis, the appeal wasn't just the firm's capabilities—it was the opportunity to build long-
term relationships and serve as a trusted advisor throughout her clients’ journey.

Beyond legal counsel, she is active in the startup ecosystem, regularly connecting founders
through educational programming and networking initiatives. She believes many of the best
opportunities are created through relationships long before a transaction occurs. Her focus is
always the same: helping clients create, protect, and preserve enterprise value.

Whether advising a startup preparing for its first financing, a founder navigating ownership
issues, or a brand protecting its intellectual property, Kipnis focuses on helping clients build legal
infrastructure that supports growth.

“To advise effectively, you have to understand the full context—the business model, incentives,
growth plans, brand, investors, and long-term goals. The legal answer only matters if it works in
the real world.”

Her work has earned industry recognition, including selection to the New York Metro Super
Lawyers Rising Stars list from 2020 through 2026 and the Orrick Innovation Award for her work
on a complex international financing transaction supporting renewable energy access.

“The most effective advisors won't just understand legal risk. They’'ll understand how companies
create value. | want to help clients not only protect what they're building but also position it to
grow, scale, and endure.”

The biggest risks rarely appear overnight. They build quietly in the early stages—in agreements
that aren't signed, ownership that isn't documented, intellectual property that isn't protected,



and decisions that aren't fully considered.
Because the goal isn't simply to build something. It's to build something that lasts.

About Alina Kipnis

Alina Kipnis is a startup, brand, and venture capital attorney at Foster Garvey, where she advises
founders, investors, brands, and emerging companies on the legal and strategic issues that
shape long-term growth.
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