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Morgan Business Sales

Morgan Business Sales has announced its

2026 award winners, recognised at the

firm's annual conference held at Twin

Towns, Tweed Heads.

BRISBANE, QLD, AUSTRALIA, August 24,

2026 /EINPresswire.com/ -- Morgan

Business Sales, a leading mid-market

business brokerage operating across

Australia, brought its national team together for a two-day annual conference at Twin Towns, on

the New South Wales-Queensland border, where the firm's 2026 award winners were formally

recognised. The event combined professional development sessions with the presentation of

awards celebrating the year's top performers across the business.

Former Australian netball champion Liz Ellis addressed attendees as keynote speaker, sharing

insights on teamwork, resilience and performing under pressure that resonated strongly with

the room. Her address was among the highlights of the conference, which brought together

brokers, marketing staff and administrative team members from across the country for two days

of learning, idea-sharing and reconnecting.

Brendan Morgan was named the firm's 2026 Broker of the Year, having also claimed the

Queensland Broker of the Year title. Alan Kanuk placed second nationally, while Sean Wolrige

placed third. State Broker of the Year honours were also awarded to Alan Kanuk and Sean

Wolrige for New South Wales, and to Trevor Wantenaar for Victoria.

A further set of Team & Culture Awards recognised contributions beyond deal volume. Cameron

Ryan was named Rookie of the Year, while Belinda Packer received the Networker of the Year

award. Steven Rossi and Belinda Packer jointly took out Team Player of the Year, and Mick Hase

was recognised as the year's Breakthrough Performer. Steve Blaby received the Innovation

Award, while Steven Rossi was additionally named recipient of both the Information

Memorandum of the Year and Client Feedback Champion awards.
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According to Morgan Business Sales, the awards reflect the hard work, collaboration and client

focus demonstrated across the business throughout the year, spanning both dealmaking

performance and the broader contributions of team members supporting the firm's operations.

The conference is held annually and is used by the firm to bring its national team together, share

strategies, and mark the achievements of the preceding twelve months.

Morgan Business Sales specialises in the confidential sale of mid-market businesses valued

between two million and fifty million dollars, and has facilitated more than 1,000 business sales

nationwide. The firm provides services spanning business valuation, prospectus preparation,

buyer engagement, negotiation, due diligence and settlement, drawing on more than 100 years

of combined broking experience across its team.

Further information about Morgan Business Sales and its team of brokers is available at

www.morganbusinesssales.com.
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