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Realty ONE Group Esteem Opens New
Northland Office Built for Agents and
Community

The new North Oak Trafficway location
creates a modern, accessible space
designed for collaboration, client service,
training, and continued growth.

KANSAS CITY, MO, UNITED STATES,
August 26, 2026 /EINPresswire.com/ --
Realty ONE Group Esteem is opening a
new Northland office at 8002 North
Oak Trafficway in Kansas City, Missouri,
expanding its ability to serve agents,
clients, and the broader Northland
community from a modern location
designed around how real estate
professionals work today.
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continued investment in both growth
and accessibility. Rather than simply
relocating to a different address, Realty ONE Group Esteem selected the North Oak Trafficway
location to create a more collaborative, professional environment where agents can meet with
clients, connect with leadership, attend training, and build their businesses in a space designed
for the future of real estate.

“We weren't looking for simply another office. We wanted a modern space that better serves our
agents, our clients, and the Northland community while giving us room to continue growing,”
said Janet Brooks, Chief Executive Officer.

The location strengthens Realty ONE Group Esteem'’s presence in the Northland while providing
a more central and accessible environment for buyers, sellers, investors, commercial clients, and

real estate professionals throughout the area.

The brokerage believes the modern real estate office should be more than a place to hang a
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license. It should be a place where
business happens, relationships are
built, ideas are shared, and
professionals have access to the
resources and leadership they need to
keep moving forward.

That philosophy is central to the design
and purpose of the new Northland
office.

As technology continues to change how
real estate professionals work, Realty
ONE Group Esteem continues to place
value on in-person collaboration and
accessible leadership. Agents may be
able to work from nearly anywhere, but
the brokerage believes there is still
meaningful value in having a
professional home where people can
come together to learn, solve
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problems, meet clients, and support one another.

The new office will also provide expanded opportunities for education and professional
development. Realty ONE Group Esteem regularly brings
“ agents together for classes, coaching, technology training,

Agents need more than a
place to work. They need
training, education, and
opportunities to stay ahead
of a changing industry so
they can position their
businesses for both today
and tomorrow.”

Jessica Thomas

market discussions, contract education, business
development, and collaborative learning designed to help
professionals adapt as the industry evolves.

“Agents need more than a place to work. They need
training, education, and opportunities to stay ahead of a
changing industry so they can position their businesses for
both today and tomorrow,” said Jessica Thomas, Broker
and Vice President.

Thomas said ongoing education is increasingly important as technology, artificial intelligence,
contracts, consumer expectations, marketing, and business models continue to evolve. The new
office is intended to create a stronger environment for that kind of learning while giving agents
direct access to brokerage leadership and one another.

That accessibility remains a central part of Realty ONE Group Esteem’s culture.



The brokerage’s leadership team includes Janet
Brooks, Chief Executive Officer; Brian
Dieffenbach, Chief Operating Officer; Jessica
Thomas, Broker and Vice President; and Alyssa
Rhodes, Associate Broker. Leadership remains
actively involved in the day-to-day business,
allowing agents to ask questions, receive
guidance, and make decisions without navigating
unnecessary layers of management.

The new office extends that philosophy into the
physical environment. It is designed to support
real-time collaboration between agents and
leadership while creating a professional setting
for client meetings, classes, planning sessions,
and community engagement.

As Realty ONE Group Esteem continues to grow
across the Kansas City metropolitan area,
leadership says the company remains focused on
expanding in ways that strengthen relationships
rather than create distance.

Jessica Thomas, Realty ONE Group Esteem
Broker and Vice President

The brokerage's growth has included expanded residential services, ONE LUXE, ONE Commercial,
coaching and mentorship programs, and continued investment in technology and professional
development. Each step is intended to give agents more opportunities while maintaining the
local accessibility and connected culture that have shaped the brokerage since its founding.

The Northland office also represents a continued commitment to the communities Realty ONE
Group Esteem serves. By investing in a modern, accessible location along North Oak Trafficway,
the brokerage aims to create a stronger presence where agents, clients, business partners, and
community members can connect.

Realty ONE Group Esteem believes physical offices still have an important role in a modern
brokerage when those spaces are designed with purpose. For agents, that means access to
education, collaboration, leadership, and professional resources. For clients, it means a
welcoming and professional environment where important real estate conversations can take
place.

The new Northland office at 8002 North Oak Trafficway is expected to become an important hub
for Realty ONE Group Esteem'’s continued growth, agent development, client service, and
community involvement throughout Kansas City’'s Northland.



About Realty ONE Group Esteem

Realty ONE Group Esteem is a locally owned real estate brokerage serving residential, luxury, and
commercial clients throughout Missouri, Kansas, and the Kansas City metropolitan area. The
brokerage combines accessible local leadership, modern technology, coaching, collaboration,
and the global resources of Realty ONE Group to support agents at every stage of their careers.
Through its residential, ONE LUXE, and ONE Commercial platforms, Realty ONE Group Esteem is
committed to helping professionals build stronger businesses while providing exceptional
service to the communities they serve.
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This press release can be viewed online at: https://www.einpresswire.com/article/937223497

EIN Presswire's priority is source transparency. We do not allow opaque clients, and our editors
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