ﬁPREsswiRE

NAN & COMPANY PROPERTIES LAUNCHES
NAN ONE POWERED BY CLOZE TO DRIVE
AGENT GROWTH

New Al-powered platform, free to all Nan agents, combines relationship intelligence with personalized
coaching, training and ongoing support.

HOUSTON, TX, UNITED STATES, October 14, 2026 /EINPresswire.com/ -- FOR IMMEDIATE RELEASE

NAN & COMPANY PROPERTIES LAUNCHES NAN ONE POWERED BY CLOZE TO DRIVE AGENT
GROWTH

New Al-powered Platform, Provided To All Nan Agents At No Additional Cost, Combines
Relationship Intelligence With Personalized Coaching, Training And Ongoing Support

HOUSTON - September 15, 2026 - Nan & Company Properties, one of Houston’s premier real
estate firms and exclusive Houston affiliate of Forbes Global Properties, today announced the
launch of Nan One, powered by Cloze, an Al-powered platform designed to give agents one
centralized place to manage their business and client relationships while providing the tools and
support to help them grow.

Launching today, September 15, 2026, Nan One will be available to Nan's entire agent network at
no additional cost. Built on Cloze's relationship management platform and customized in
collaboration with Nan & Company Properties, Nan One is designed around a simple premise:
one platform, one login and one place for agents to manage their business.

“Al is rapidly changing the way we work, but its greatest value comes from how thoughtfully it is
applied,” said Nancy Almodovar, Co-Founder and Co-CEO of Nan & Company Properties. “With
Nan One, we're focused on putting intelligent technology in the hands of our agents in a way that
is truly meaningful to their businesses: helping them stay connected to their clients, better
understand their relationships and work more efficiently. Technology should enhance the

human side of real estate, not replace it.”

At the heart of Nan One is Cloze's Al-powered relationship intelligence, which works with the
information agents are already generating — including emails, calls, texts and other digital
interactions — to reduce manual data entry, provide a more complete picture of their


http://www.einpresswire.com

relationships and give agents more time for revenue-producing activities. Rather than focusing
solely on traditional pipeline stages or transaction values, the platform considers factors such as
communication frequency and responsiveness to help agents better understand the health of
their relationships and where follow-up may be needed.

On average, Nan agents experience a 34% increase in their business during their first year with
the brokerage, according to an internal report. Nan One is the latest investment in the
company’s broader focus on giving agents the resources, technology and support they need to
build stronger businesses and long-term client relationships.

“Follow-up is often the first thing to slip when business gets busy. Nan One keeps important
client touchpoints in front of me, from anniversaries and birthdays to commitments I've made
days earlier,” said Thomas Eureste, Nan & Company Properties agent. “It helps me stay more
consistent in my client relationships while reducing the administrative work.”

“Real estate is a relationship business, and the agents who are most successful are the ones who
stay closest to their clients,” said Dan Foody, CEO and co-founder at Cloze. “Nan & Company
Properties has built a culture around helping their agents grow, from coaching to hands-on
support. Their investment in Nan One is the latest example of that: giving agents a clearer
picture of their relationships, how to keep them strong, and the support to know what to do
when they start to drift. That combination of intuitive technology and explicit agent support is
exactly how to drive growth in this market.”

Nan's investment in Nan One extends beyond the technology itself. Agents will receive one-on-
one onboarding and ongoing support, regular live training and access to an on-demand library
of platform tutorials and workflow resources. The platform will also be integrated into Nan’s
existing one-on-one business coaching, giving agents support in applying the technology to their
pipelines, client touchpoints and broader business goals. Built around the framework already
used in Nan’s agent training, Nan One is designed to be a tool within an agent’s business, not
another system they have to manage.

Nan and Cloze will continue developing Nan One in phases, combining Cloze’s technology
foundation with Nan's understanding of the needs of its agents and clients. The result is a
platform built specifically around the way Nan's agents work.

“At Nan, we understand exactly what agents need because we work alongside them every day.”
Almodovar said. “Cloze brings best-in-class technology, and we bring a deep understanding of
the agent and client experience. Together, we have built Nan One specifically to help our agents
strengthen their relationships, work more efficiently and grow their businesses.”

The launch of Nan One builds on Nan & Company Properties’ broader investment in its agents’
success, reinforcing the company’s commitment to providing the tools, resources and support
necessary for agents to build sustainable, successful businesses while maintaining the personal



relationships at the center of real estate.

Agents interested in joining Nan & Company Properties can learn more by contacting Angel Lee
at 346.877.5223.

About Nan & Company Properties

Nan & Company Properties, the exclusive Houston affiliate of Forbes Global Properties, was
founded in 2014 to modernize the buying and selling of luxury real estate through a culture of
communication, innovation and uncompromising integrity. Consistently ranked among Texas'
top firms, Nan & Company Properties serves a global clientele and supports more than 220
agents across six Houston-area offices, including The Heights, Uptown, The Woodlands, Cypress,
Memorial and Galveston. The firm's commitment to delivering exceptional service and
unparalleled results extends to its dedicated Builder Services arm and Developer Services
Division. Nan & Company Properties is a proud member of Leading Real Estate Companies of
the World® and Luxury Portfolio International.

For more information, please call 1.713.714.6454 or visit www.nanproperties.com. Follow us:
Facebook, Instagram, and X.

About Cloze

Cloze is the Al-powered real estate platform built to help brokerages grow revenue by
capitalizing on what makes them different. By connecting the information scattered across a
brokerage's tools, Cloze uses Al to surface the clients, leads, and mortgage, title, and insurance
business that's easy to miss.

Brokerages like Baird & Warner, Brown Harris Stevens, Sotheby's International Realty, William
Raveis, and Windermere use Cloze to grow revenue through strengthened client relationships
and a brand experience that's genuinely their own — all without giving up the tools agents and
brokerage leaders already use and trust.
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